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Strong Points for Agents 


The Peoples Life Insurance Company 
receives many inquiries from agents re- 
garding its Infantile and Children’s 
Policies, which are issued at birth on the 
Whole Life, Limited Pay and Endow- 
ment Plans. We are glad to answer 
these inquiries. 


The agent, whose stock in trade includes 
these forms, is in an unique position to 
render a geniune service, and establish 
friendships. 


There is a supreme Satisfaction in the 
sale of these policies, because of the bene- 
fit conferred upon a future generation. 


PEOPLE’S LIFE BUILDING 
‘Life is worth living if the future is provided for’’ 


; TYSURANCE COMPAL 
Chicago, Illinois 


















































HL 


- 





Re practical kind of service that 


ful state manager for the Peoria = J 


PEORIA LIFE 
INSURANCE COMPANY 


offers to its agents 
a& program of constant 
all~year~round service ~ the 
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Road Open—No Detours 


Agents of the Peoria Life can set their minds at ease regard- 
ing their future. Their opportunities are limited only by their 
ability and their willingness to put forth the effort necessary to 
win the success that lies before them. 


If their taste is for the production of a large personal business, 
they have every advantage. They enjoy the utmost in Home Office 
cooperation. They have policy contracts most sound and saleable, 
and the widest range of prospects, since the Peoria Life accepts 
children of any age, women on the same terms as men, and issues 
a policy on every application. 


Or if their ambition is not only personal production but the 
building of a successful agency, that road lies open before them. 
“All promotions from the ranks” has always been a fundamental 
principle with the Peoria Life. This is not merely a pleasant 
theory—it is a fact that the state and district managers of this 
rapidly growing organization are Peoria Life agents who have 
come up from the ranks to their present positions of power and 


prosperity. 
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PEORIA LIFE INSURANCE COMPANY—PEORIA, ILLINOIS 
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Twenty-Eighth Year, No. 25 


ESTATE TAX REMOVED 
IN SWEEPING DECISION 


U. S. District Court Holds Law 
Unconstitutional as Applied 
to Life Insurance 


Appeal Will be Taken by Government 
from Ruling in the Important 
Frick Case 





PITTSBURGH, PA., June 17.—The 


levy of the federal estate tax against 
1 


. - . lie 
ife insurance policy 


‘ proceeds of a 
vas held unconstitutional in one of the 
1 " 


most important decisions handed 


ler the federal estate tax law, that of 

e United States district court of west 
, | - J » 
Pennsylvania in the Frick case. 


This case involved a tax payment ot 
$108,657, but was of even greater im 
rtance, as its ultimate decision will 
ctly affect the levy of the Federal 


estate tax on numerous large life insur- 


ce estates. rhe Government, recog- 
ng the importance of this case, and 
looking upon it as a test case, will ap 


the United States Supreme Court 


a final ruling on the matter. 


t 


Of Far-HReaching 


The decision is far reaching in its 
portance, as it covers all classes of life 
nsurance policies, whether the right to 
change the beneficiary is retained or not 
court states that a vested interest is 
upon the writing of the policy, 
of this condition, and that 
cannot be called a part 
the 
lite 


Importance 


Che 
' ( 
regardless 

he amount 


reated 


de ceast d. 


ol 


all 


e estate 
eliminate insurance proceeds 
gnized as 
warrant 


last No 


Ider The ¢ rect 
sufficient importance to 


fling of a brief amicus cur 


asecewas 


the 





mber by Frederic G. Dunham, attor 
ney for the Association of Life Insur 
nee Presidents. his brief contended 
it the laws did not apply to lite in- 


urance estates though if it did, it w 


constitutional. 
Stand 


Court Takes Firm 


handing down its decision, the 
rt stated in no uncertain terms that 
tu t is difficult to understand on what 
hypothesis this tax can be held valid.” 
opinion states that life 
ceeds do not constitute a part of the 
estate of the policyholder and that the 
ceipt of these funds by the beneficiary 
result transfer of the 
ym the the 


in 


ine insurance 


ota 


ount fr policyholder to 








death of the insured merely termin 
es the contract. It is pointed out 
that clearly 


in 
ded to include life insurance proceeds 


decision congress 


the federal estate tax section of the 
revenue law, but that under the circum- 
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rom the net taxable estate of the policy-| ‘ 
ol 


| 


beneficiary, but is the termination of a 
ract by which the life insurance 
mpany pays the amount previously 
greed upon to the beneficiary. The 
eficiary has a vested interest immedi 
upon the writing of the policy and 
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CHICAGO, CINCINNATI AND 


DECISION IN FRICK CASE HOLDS LIFE 


INSURANCE NOT SUBJECT TO 





trict CoOL 
important estate tax decisio! 


and affecting the future disp 
ite msurance estates, 1S as 1 


Was Large Insurance Estate 





The executors of the will of Henry ¢ 
Frick have ught this ac n gainst 
the 

T 

é 
te! 

a 
thie V« 
tried without a jury, on an agreed stat 
ment of facts, and the facts so stipulated 
t dopted as the court's findings of fact 





as fully as if set forth in this opn 


Amount of Life Insurance 





At the time of testator’s deat 1 € 
were outstanding eleven polic i sur 
nee upon | life, four of which were 
1 ivable to Ss wit and seve to his 
laughter l aggregate amount of these 

licies, which was payable t 1 re 
ceived by, the respective beneficiaries was 
$474,629.52 This ame less $40,000 
was included in the gross estate of the de 
cedent which exceeded $10,000,000 
umount, exclusive of the insurance, the 


applicabl 


ial tax 


pecan 


tax rate of 25 


Statute, 


percent 
and the 


lor +) Tlies 
under the addit 


assessed to the 





estate on acct s 
imsurance, was $108,657.38, it 
sought to be recovered here s 


question were taken out by the dec 
dent at various times, the first in 1874, and 
the last in 1901, their issuance in this way 
varying in time, from 18 to 44 years be- 


fore his death. 


Policies of Varied Classes 





Some were made payable 
state, with no provision 
eneficiaries, but were s 
signed to his wife and d 
| reservation of power to rey 
-| ment. Some were of lik« 
were so assigned, with px t 
revoke the assignment Some were mad 


payable to Mr. Frick’s executors, and sul 





pany, were made payable to his daughter 
as beneficiary, without power reserved 
further to change the beneficiary lt 
thers, the wife and the daughter vere 
1 ] licies cor 
t nabled the i 
St beneficiary All the 
' Mr 1 





l li 

the will providing “that all inheritance 
gacy, succession or similar duties or taxes 
tances this levy is the taking of prop 
erty without due process of law, the 


of a direct tax without appor 
tionment as required by the constitution 
rhe history of the 


f the court is best given in the 


t 4] 
case and the opi 
} 


] on 
agecision 


handed down by Judge Thomson of the | 


Pitts- 
in 


States Court 


in full 


United District at 
burgh, which is given 


adjoining column. 
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U. S. TAX 
























° l ] uid t the Capit | ol 
vy residuary est 
\si ir pr s ‘ tl will 
I the p ent t taxes I 1 the 
resid \ estate d issunNn oe the ict 
alid I giving to it tl interpretation 
claimed r it by the government, of th 
t 1 ot $108,657.38, eighty-nine pe 
( tt I would all « the ben aries 
f the policies, and 11 percent Mr 
Frick’s estat In other words, the act 
undertakes to impose a transfer tax, as 
r Lin vy including in the gross estate 
ts W ch t exe t Ss never 
rece < ! wer ent dt T clive 
t which were received by his wife and 
iughter as surance upon s life Chis 
tax, by whatever name desig ted s 
! ited tax nd k d, not u the 
it which t cl lat re 
‘ ed, which 1 the t would have 
n 1 ce the luc it 
dec t's total estat which s it ex 
ceeded $10,000,000 fixed the tax ) per: 
Method of Determining 
A « the cor the ‘ lf 
I ly clear that t taxes in qt 
t nder sec 101 are imposed upon 
tl N the net estate i tl dec lent 
their a unt equals the sum of cer 
t percentages of the il of ch net 
State, varying from 1 percent when the 
1 the t estate 1 not ex f 
950,000, to 25 percent of the amount by 
which the net estate exceeds $10,000,000 
The value of this net estate is determined 
t lu f the gross estat cer 
s ti ( gnated and ec 
! > the gros estate is 
} d sectiol 10 that s \ 
g the value, at the time of the 
f all property, real or pet il, tang 
( intangib! where tuated to ft 
xt tt nt st | property speci 
paragraphs (a) to (f) clusive 
Pay ph 1) refers te terest 
e cd lent at t tim f his d " 
pt rty which subject to the pay 
charg d ex] es ¢ vdmit 
stration gainst his estate " uN 
ct ta distribut is part of | estat 
t | ) 7 ers t th m tk I 
terest of the surviving spoust any pro] 
ont h becomes complete the deat 
1 t ic) reters t pr erty trans 
i ed or trust created in contemplat of 
at narag ipl ( t decedent nter 
t nds ld y; paragraph (« 
I ty passing by will under a gen 
power of appointment, or by deed in 
( t plation ot deatl the first part ol 
oT ph (ft) re rs to msurance poll 
cl < ibl y the executor nd ther 
‘ s the provision said paragraph un 
der which the tax in que is levied 
namely: “and to the extent of the exc 
ver $40,000 f the t nt re« vable | 
ill ther beneficiarn i Ira ul le 
policic taket t | the de nt wu 
his own Ife 
Congress Intended Tax 
If se W ds a given their or 
meaning and signit ce, congress did in 
tend to include in the gross estate life in- 
rat licies which, at the time of 
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AMERICAN INSTITUTE 
HELD ANNUAL MEETING 


Actuaries Elect Percy H. Evans 
President to Succeed Law- 


rence M. Cathles 
PLAN JOINT CONFERENCE 


Invitation to Gather with Members 


of Actuarial Society of America 
Is Accepted 
NEW 


OFFICERS ELECTED 


President, 
western 


Perey iH. 
Mutual Life. 
Vice-President, L. A, 
Life, Des Moines, 
Secretary, BR. C, 
Life, Lowa, 
1. 
Life. 
Board of Governors, Franklin RB. Mead, 
Lincoln National Life, and BE. L. Marshall, 


Evans, North- 
Anderson, Central 


MeCankic, Equitable 





asurer, Bert J. Stookey, Illinois 


Des Moines, 

\ 200 act es and company ex 
ecutives 1 ill parts of the United 
S es 1 Canada attended the meeting 

t the American Institute of Actuaries 

( last Thursday and Friday 

ry rganization is growing rapidly, as 


tudent 


s are at present studying and 


taking the examinations for membership 
the usual period for completing the full 
ce ec ot examinations being trom four 
t cignt vear The Institute has re 
ce l invitati irom its sister or 
va I the Actuarial society ol 


\mer to hold a joint meeting and it 
was enthu stically voted t accept the 
tion This is the first time that 

t meeting ha been contem 

plated, and both organizations are 
eagerly looking rward to the meeting. 
l was the annual meeting and in the 
elect r othcer Percy H Evans of 


the Northwestern Mutual Life 


ed president, succeed re 


was 
Lawrence 


American 


M. Cathles of the North Re 
sur ince 
Technical Papers Were Read 
Prof. J. F. Reilly of the University of 


considerable math- 
mportance on “Certain Gen 


Osculatory Interpolation,” 





which was discussed by Hender 
) vice president ind t of the 
Equitable of New York; R. Montague 


Kansas City Life 
the University 


“Auxiliary 


Cable or the Calculation of Net Prem 
I nd Reserves tort th Deferred 
\ Benefit under Continuous In 
tall t Poli s These tables re 
er t iyvments to the beneficiary com 
encing 20 years after the death of the 


sured, thus supplementing the other 
tables Mr. Curjel is actuary of the 
[hi is Lite Phe paper was discussed 
E. G. Fassel, assistant actuary of the 


An- 


Northwestern Mutual Life; L. A 
(CONTINUED ON PAGE 26) 
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PROGRAM ANNOUNCED | 


NORTHWESTERN MEN RALLY 





Wide Range of Topics Listed for 
Agents’ Annual Convention at 
Home Office, July 21-23 





MILWAUKEE, WIS., June 17.—An 


interesting and instructive program has 


been announced for the Association of 
Agents of the Northwestern Mutual 
Life annual meting here July 21-23. 


P. R. Hathaway of Ohio will preside 


at the luncheon conference of district 
agents and agents engaged in organiza- 
tion work, Monday noon. The con- 
ference will be featured by talks by 
specially selected speakers on “Selection 
and training of sub-agents;” “Can a 


man who is a good a, producer 

afford to operate under a district agents 

contract and do organization work?” 

and a general discussion of the relation 

of home office routine and management 

to the successful handling of sub-agents. 
Sport Events Scheduled 


Monday afternoon general agents, 
office managers and cashiers will be 
taken on a tour of inspection of the 
home office. M. A. Carroll of Wiscon- 
sin and Henry F Tyrrell, legislative 
counsel at the home office, will have 


charge of a golf tournament. There will 
also be a baseball game between teams 
of agents from the east and west, with 
Orison S. White of Michigan as captain 
of the eastern aggregation and V. E 
Pinkus Indiana the 
erners. 

The special complimentary luncheon 
for the agents will be held Monday 
night. R. S. Goldsbury Pennsylvania 


of heading west- 


of 


is scheduled to preside and some inter- 
esting entertainment features are prom- 
ised. A special dinner will be held by 
the Marathon Club at the home office 
building during this time. Later in the 
evening there will be special group 
meetings of the Special and District 
Agents’ Association and the General 
Agents’ Association. 


Tuesday's Sessions 


President W. D. Van Dyke will de- 
liver the address of welcome at the 
opening of the Tuesday morning session. 
Charles C. Dibble, president of the Asso- 
ciation of Agents, and also chairman of 


the session, will respond. After the 
business session and the election of 
officers, J. J. Hughes of lowa_ will 
present the honor buttons and J. P. 
Davies director of the newly created 
educational department at the home 
office, will outline the purpose and func- 


tions of the department which he is 
building up. 

Russell L. Law of Oklahoma will pre- 
side Tuesday afternoon. The first num- 
ber will be a series of five-minute dis- 
cussions on “What Business | was in; 
Why I became an Agent; and What I 
Think Now,” presented by three agents 
of less than two years’ experience, who 
have qualified for special mention by 
their production records. They are H. 
l.. Schamberg, New York; E. B. Fer- 
guson, Kentucky, and Guy D. Randolph, 
West Virginia. H. B. Otway of Penn- 
sylvania will speak on “Methods I Have 
Found Effective.” Ralph Hamburger of 
Minnesota will give a few pointers from 


the Minneapolis agency. “Selling the 
Young Men” will be discussed by Don 
M. Behling of Ohio. Wilson Ferguson 


of Pennsylvania will speak on “Human 
Values in Partnership and Corporation 
Insurance.’ C, Davies will discuss 
life insurance it relates to credit 
Edward James Cattell, novelist, editor, 
statistician, public speaker and world 
traveler, will be the principal speaker at 


as 





the association dinner at the home office | 
Tuesday evening. George E. Copeland, | 
superintendent of agencies, will present 
the prizes to the leading men in each 
production classification, after which 
Sam D. Goza of Montana will present | 
the “sports” prizes. Charles C. Dibble 
will be 


toastmaster. 


EXPERIENCE IS SHOWN 


BINDING RECEIPTS FAVORABLE 


Discussion by Actuaries at American 
Institute Meeting Brings Out Rec- 
ords on Their Use 


At the meeting of the American Insti- 
tute of Actuaries, a very valuable and 
exhaustive paper was read by E. G. Fas- 
sell, assistant actuary of the Northwest- 
ern Mutual, on the large experience of 
his company in the use of binding re- 
ceipts. It answers the questions that 
have been in the minds of many execu- 
tives for some time, as to whether or 
not a company can use binding receipts 
without any disadvantages. 

Mr. Fassel said that, allowing 21 days 
for the issuing of the policy, the first 
year’s premium covers only 344 days in- 
stead of 365. The use of the binding re- 
ceipt gives a full year’s coverage for the 
first premium without adverse experi- 
ence to the company. Mr. Fassel 
showed that in spite of the extra 21 days 
coverage, there were fewer claims dur- 
ing this time than if the mortality rate 
had been the same without the binding 
receipt. Its use eliminates selection 
against the company on the delivery of 
the policy, which over-balances the ex- 
tra period of insurance. 

Has Proven Satisfactory 


Because of the advantage of selection, 
the mortality is light the first year and it 
is obvious that it is lightest during the 
first month after the examination, the 
period covered by the binding receipt. 
Little abuse of this privilege has been 
shown, and the cases which might be 
doubtful were for only small amounts. 
Almost invariably policies are accepted 
on delivery when issued under a binding 
receipt, but many are refused when such 
a receipt is not issued, and these refus- 
als ordinarily come from the applicants 
who are in the best health at the time 
of delivery, which results in an adverse 
selection against the company. 

In the discussion that followed Mr. 
Fassel’s paper, it was disclosed that one 
company has for years allowed 21 days’ 
insurance, even without examination, 
upon the payment of $5.00 per $1,000. 
This coverage is immediately cancelled 
upon receipt at the home office of a 
telegram informing them of the rejec- 
tion of the applicant. Under this system 
they have paid in 15 years two claims. 
No commission is paid to the agent un- 
til the policy is placed and the premium 
paid, so that there is no abuse on the 
part of the agent. Undoubtedly, such a 
receipt is of great value to the agent in 
selling insurance. 

It was brought out during the discus- 
sion that court decisiors relating to the 
use of binding receipts have in general 
been favorable to the company. 

Federal Life Agency Meeting 

The Federal Life of Chicago will hold 
its agency meeting this year at the 
Edgewater Beach hotel in that city, 
Sept. 29-30 and Oct. 1. 


Mr. Copeland will greet the agents at 


the Wednesday morning session. He 
will be followed by E. H. Earley of New 
York, speaking on educational policies. 


The presentation of income policies for 
men of small incomes will be given by 
B. A. Million of Kentucky, and income 


policies for men of large incomes will 
be handled by George J. Kutcher of 
New York. Griffin M. Lovelace, di- 
rector of the life insurance training 
course at New York University, will 
then address the meeting. Milton L. 
Woodward of Michigan will be chair- 
man of this meeting. 

Flavel L. Wright of Missouri will be 
chairman of the closing session. At a 
luncheon conference Wednesday noon, 
Joseph T. Gallagher will speak on 


“Homeward Bound.” The closing ad- 
dress will be delivered by Vice-President 


M. J. Cleary. 
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‘JOHN L. WAY RETIRES |] ‘ROUND OUT PROGRAM 


‘LONG WITH THE TRAVELERS 


Was One of the Most Successful Agency 
Generals and Built Up Large 
Field Force 


HARTFORD, CONN., June 17.—At 
the directors meeting of the Travelers 
today Vice-President John L. Way 
asked to be retired after 45 years of 
service, and presented his resignation to 
take effect July 

Although Mr. Way has contemplated 


this action for some time, deferring it 
until now at the request of President 
Butler, it came as a surprise to many 
of his associates. 

In a farewell letter to the field staff 
with which he has been closely associ- 
ated, and of which he was once a promi- 
nent member, Mr. Way cuniaion his 
desire to now carry out, while he is 
still able, long cherished plans for re- 


creation and travel. 

He is greatly devoted to his summer 
home, “Wellway,” in Gilead, 20 miles 
east of Hartford, the original home- 
stead of which together with adjoining 
and neighboring tracts now totals sev- 
eral hundred acres and numbers among 
its attractions a trout brook and pond. 


Mr. Way’s Career 


Mr. Way was born in Gilead, Conn., 
on the farm which is today hy country 
home and which has been a family 
session since the early part of the eight- 
eenth century. Commencing with the 
Travelers Sept. 17, 1879 office boy 
Mr. Way progressed in a clerical way 
for a time until it became apparent to 
the officers that he was peculiarly 
adapted to field work. He was given 
an opportunity in the field in 1881 as a 
special agent. At that time accident 
and life insurance were the only lines 
the company wrote. First assigned to 
duty in connection with the state agency 
for Iowa and Nebraska at Des Moines, 
he returned to New England early in 
1889 as state agent for Connecticut and 
Rhode Island. 

Given a Large Field 


pos- 


as 


Upon the retirement of his previous 
supervisor, early in 1890, Mr. Way again 
went west as state agent for Iowa and 
Nebraska with headquarters at Omaha, 


and one year later—Feb. 1, 1891—was 
given the agency control of Missouri, 
Arkansas, Iowa, Nebraska and Texas, 


as general agent with headquarters at 
St. Louis, continuing in charge of this 
large and important territory for 13 
years. 

Well Fitted for Field 


1903 Mr. Way was elected second 
vice president of the Travelers and a 
member of the board of directors. In 
1912 he became vice president with du- 
ties of a general nature, including the 
supervision of the agency department. 
His natural adaptability to agency 
work, his ingrained belief in the Trav- 
elers, his fondness for and belief in life 
insurance, particularly the guaranteed 
cost life insurance for which the Travel- 
ers is famous, his genial disposition and 
his ability as a business man, all con- 
tributed to marked success and popu- 
larity with the company’s field force. 
Although retiring as vice president, 
he continues as a director of the Travel- 
ers, Travelers Indemnity Company and 
lravelers Bank & Trust Company. He 
is also a director of the Aetna Fire and 
i Trustee of the Hartford-Connecticut 
rrust Company, and of the mechanics 
Savings Bank. 


Joins Central Life Staff 


In 





| Miss Helen Moon, assistant  statis- 
| tician with the child welfare station at 
lthe University of Iowa, lowa City, has 


joined the Central Life of Des Moines, 
}as head of the mathematics division in 
| the actuarial department. 


| 


‘ 





PLAN ELABORATE CONVENTION 





Los Angeles Will Give Royal Reception 
and Entertainment to National 
Association Delegates 





LOS ANGELES, CAL. 
More than 3,000 accredited 
and visitors is the number of insurance 
men and women, which the life under- 
writers’ association of this city plans to 
entertain when the 35th og rage conven- 


17.— 


June 
delegates 


tion of the craft swings into session on 
July 22. 

President George W. Avyars of the lo- 
cal association and his cohorts intend, 
they say, that this vear’s convention will 


set new precedents in amount and cal- 

iber of work accomplished as well as in 

the degree of interesting entertainment 

to be provided the out of town guests 
Well Balanced Program 


work 
ven- 


of 
5P.. 


To 


and play, 


permit an equal balance 
John Newton Russell, 


eral chairman of local arrangements, has 
announced that mornings will be de- 
voted to convention proceedings, and 
afternoons to divertissement. In the 
evenings, banquets, theater parties and 
the like are to be provided. 

The principal * of entertainment 
to be offered will consist, it is said, of 


automobile trips through the scenic gor- 
geousness surrounding the city, to beach 
resorts, mountains and country clubs 
Hollywood's motion picture studios also 
will be utilized as a mecca on one after- 
noon for the sightseers. 

Women members of the local associa 
tion, according to Will G. Farrell, pub- 
licity chairman, are laying plans for er) 
coming women delegates and wives of 


delegates. Parties, auto tours and infor- 
mal meetings in the homes are on the 
entertainment schedule. 
To Discuss Big Problems 

Convention sessions, each day, will be 
devoted to a discussion of one subject. 

The opening day, July 22, will be de 
voted to business insurance, according 
to the tentative program. On the fol 


lowing three days, life income insurance, 
salesmanship and estate¥ administration 
insurance, respectively, are to be dis 
cussed. 

Responsibility for the success of each 
session largely will rest upon shoulders 
of one leader. He will be appointed to 
name speakers, supervise their talks, ar 
range his program, and finally either 
himself or some other capable speaker 
will be called upon tq summarize the 
various reports, and comment lightly, 
but skillfully upon the same. Whether 
he presides during the discussion, or ap- 
points someone in his: stead, will be left 
to the choice of the program leader, it 
was said. 


To Stage Royal Welcome 


First delegates are expected to reach 
here on the week previous to the con 
vention’s opening, but the peak of the 
arrivals is expected to take place July 
21, the day before the opening. Expan 
sive registration quarters will be pro 
vided, it was said, for expediting that 
work. 

Receptions will be staged at rail sta 
tions, under supervision of Roy Ray 
Roberts, who has been assigned a large 
committee to assist him. Ward H. Por- 
ter and another committee are immersed 
in the duty of providing automobiles for 
use of delegates and for conveying par- 
ties from and to railway depots 

Entertainment plans are under direc 
tion of Chairman Charles E. Bent, who 
has announced that Los Angeles will es 
tablish a precedent in the quality and 
quantity of amusement to be purveyed 
its guests at the forthcoming convention 


annual picnic of the home office 
force of the Minnesota Mutual Life wil! 
be held June 21 Members of the field 
force who happen to be in the vicinity 
of St. Paul that day are also 
invited to join the party. 
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BIG CITY OFFICES ARE 
NOW CLOSELY WATCHED 


Emaller, Younger Companies Are 
Receiving Setback in These 
Locations 


IS IMPORTANT QUESTION 


Wide Interest Shown, as Recent Years 
Have Seen Many Such Offices 
Opened 


view of general tendency for 


younger smaller life companies 


open big 
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REDUCING AGE LIMITS| ANNUITY TABLES SHIFT FEDERATION HAS BIG 


TENDENCY TO ACCEPT MINORS 


Discussion at American Institute Con- 
vention Shows General Practice 
on This Today 


The general tendency to reduce th 
minimum age at which life insurance 
will be granted was brought out at the 
the American Institute 
es held in Chicago. The discus 
showed that [ 
write applicants as young as 10 yea 
but most of them will not go below 
15 or 16. 

Formerly it was the practice of con 


mecting of! 
ctuari 


sion a lew companies 











policies granted to 1 ors One 
these was to re se to g t | s 
such policies, but it was found that 
great many | licies were lapse eK S¢ 

this restriction. Upon rem this 
restriction, and granting the ll pr 
visions of the policy to minors, the dif 
ficulty from excessive lapse has beet 

ercome 

Few Distinctions Now 


\t present most companies are mak 








ing no distinctions between 1 rs l 
idults, in the matter of granting insut 
nce In a few cases certain li tati S 
ire made, such as refusal to allow the 
insured to inge his benef T til 
he is of age A number of states have 
passed special laws permitting s 
to apply for insurance the ow 
name witl it the ¢ sent of parents 
Little trouble has bee experienced 
from cr rt decisions i\ Ie t 
companies on insurance ( racts 
granted to 1 rs. It is usual to « 
sider the po 1 fair and reas ble 
contract if issued in reasonablk ints 
nd consequently to hold it valid 
In one or two instances the ed 
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Present Conditions Watched with Ap- 
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WISCONSIN MEETING 


Address Given by Commissioner 
W. Stanley Smith Was Big 
Feature of Session 


WOLFF AGAIN PRESIDENT 


Deliv 
Convention Attended by 
200 Insurance Men 


Notable Program of Addresses 
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OPPOSE POSITION OF 
NEW YORK DEPARTMENT 


Ccmmissioners Almost Unani- 
mously Object to New 


York Policy 





EXTRACTS FROM REPLIES 





Say New York Department Is Exceed- 
ing Its Authority in Exercising 
Extra Territorial Jurisdiction 





NEW 
without 


YORK, 18. — Almost 
exception the insurance com- 
different that 
heard thus far in re- 
letter of William Otis 
this city, attorney for 
America, which 
New York, a privilege 
denied it by the home insurance depart- 


June 


missioners of the states 


have been from 
sponse to the 
Badger, Jr., of 
the General of seeks 


admission to 


ment because the corporation in ques- 


tion transacts certain lines of business 
at home not allowed companies of this 
oppose the policy of the New 
York department in attempting to ex- 
ercise extra-territorial jurisdiction, some 
of them expressing themselves very em- 
phatically upon the subject. 

While Superintendent Stoddard dis- 
ipproves the long established policy of 
lis department in such connection, he 
refused to definitely upon the 
application of the General, holding that 
as his term of office will expire at the 
close of the present month, decision in 

should be left to his suc- 


State, 


pass 


the matter 
cessor, 
Action Is Withheld 
Meantime Mr. Badger, on behalf of 
his client, applied to the supreme court 
for a writ of mandumus to compel the 


issuance of the desired license. The 
motion was argued today, following 
which the court reserved decision. Fol- 
lowing are extracts from letters had 
from a number of the state insurance 


commissioners 
+ + 2 

R. E. Daly, actuary, Missouri: Under 
our law, a company may organize as a 
company, and if it con- 
automobile insur- 
a complete coverage 
automobile policy. However, if it writes 
other line of business, it cannot 
automobile liability insurance, and, 
of course, a company incorporated as a 
casualty company write automo- 
hile fire However, under the 
company 
permitted to 
write all kinds of automobile insurance 
| thereto other. lines of 
casualty insurance. When such a com 
has applied for admission to this 
state, provided it could otherwise meet 
e requirements of our laws, we have 
permitted it to &perate in Missouri, pro- 
ided it writings to auto 
other words, we 
he not refuse it a license because of the 
ct that 


fire insurance 
business to 


write 


fines its 
ance, 1f can 


write 


cannot 
insurance 

other 
thereunder is 


laws of some 


organized 


States, a 


nd im addition 


confined its 
le insurance: in 
home 
other classes of in 


under the laws of ts 


tate it could write 
nce; neither did we insist that it 


kinds of in 


charter in the 


writing the other 


nee permitted by fs 


ther states in which it was authorized 
transact business 
If the situation were reversed. and the 
New York insurance department re 
fused ft license one of our 


companies 


imply because it would not agree to 
discontinue writing in other states the 
nes of business provided bv its char 
ter, we would resent the action taken 
by the New York denartment and gov 
ern ourselve accordingly Of course 
we could expect the New York denart 
ment to admit the companies in New 


York, with the understanding that so far 





as the state was concerned, it would con- 
fine its writings to the classes of busi- 
ness permitted by the laws of New York 
for that class of companies. 


‘us 
Howard P. Dunham, commissioner, 
Connecticut: While I would be very 
glad to discuss this matter with the 


superintendent of insurance of New 
York state, and hope to do so when an 
opportunity presents itself, I do not feel 
that I care to be a party to any con- 
certed action for the purpose of bring- 
ing pressure upon the New York de- 
partment in regard to this matter. 
*x* * * 


William A. Wright, commissioner 
Georgia: I have always held that the 
capital stock requirements and the de- 
posit requirements outlined in the 
Georgia insurance laws apply to each 
separate class of insurance written, and 
I will not permit any insurance carrier, 
domestic or foreign, to write more than 
one class of business in this state on 
the strength of the requirements set 
forth in the laws for a single class. To 
make my point clear, the Georgia laws 
provide that a domestic company be- 
fore commencing business shall have a 
$100,000 in capital stock paid in cash. 
If the company be of the miscellaneous 
class and writes fidelity and surety 
bonds, the amount of the capital stock 
must be $250,000. The deposit required 
by a local company of whatever class 
is $100,000. If a domestic fire insurance 
company, after having met all require- 
ments to write this class of business de- 
sires to extend into the casualty lines, 
it would be necessary that that company 
meet the same requirements that are 
set forth in the laws for a casualty com- 
pany, just as though it were an inde- 
pendent organization. 

2 * 

J. L. Bailey, secretary of state. Louisi- 
ana: This department wrote Mr. Stod- 
dard, Tune 3, 1924, protesting against 
the action taken bv the New York de- 
partment forcing Louisiana companiey 
to surrender charter rights which have 
received the approval of this department 
under the laws of Louisiana. 

* * * 


T. K. Johnson. deputy commissioner, 
New Jersey: The General Insurance 
Comnany of America, of the state of 
Washington, was recently authorized by 
this department to do business in New 
Jersey. 

* * * 

A. R. Aslakson. deputy commissioner , 
North Dakota: The question brought 
up has never presented itself for our 
consideration as there are no North 
Dakota companies doing business in the 
state of New York. 

x * * 

John J]. McMahan. commissioner. 
Sovth Carolina: This state has no 
retaliatorv law and, therefore, I have no 
means of bringing pressure upon New 


York However. no company of this 
state has made any complaint or criti 
cism in regard to this matter. though 


Statement 
seem cor 


vour statement of it and the 
by Superintendent Stoddard 


rect 
* * * 
W. N. Van Camp. commissioner. 
South Dakota: This is purely an aca- 


this denart 
none of our 


question so far as 
ment is concerned. for 

South Dakota companies 
nlied for admission to the state of 
York, is seeking to do there 
now, or will likely desire such authority 
for several vears We 
time heen acavainted with the 
of the New York 
exercise of extra territorial 
nd had inv of our 


demic 


has ever at 
New 


business 


have for 
attitude 


come 


denartment in its 
jurisdiction 
companies heen 
wav hampered bv such an at 
would have used ever. 
at our command to secure a recision of 


the ruling 


nm any 


titude. we force 


x * * 

W. R. Kendrick. commissioner. Iowa: 

I heve not had an onnortunityv to ther 
onghiv examine the recent ruling of the 
New York denartment relative to ad 
mitting comnanies from. other 
which are authorized to write a 


State: 
cover 





age which is unauthorized in the State | 

of New York. 

However, this is a matter which I} 

have been considering for some time, 

but I have not fully determined what 
attitude I will assume. 
* * x 


Wilson L. Coudon, deputy insurance 
commissioner, Maryland: Whilst Mary- 
land has on its statutes a stiff retaliatory 
law and its application may possibly 
be considered mandatory in some in- 
stances, I am not favorable to retaliatory 
legislation generally, and I am in hopes 
that the insurance commissioners’ con- 
vention may prove to be a means of 
having the retaliatory laws of the coun- 
try eliminated or modified to a consid- 
erable extent. 


a 
Wesley E. Monk, commissioner, 
Mass.: It does not seem consonant 
with propriety for the Massachusetts 


department to criticize the New York 
department in this matter. If a specific 
complaint were made to this department 
requiring action because of the attitude 
of the New York department in con- 
nection with the application of a Mas- 
sachusetts company, in that event we 
should be called upon to make some 
ruling or take some stand in the matter. 
* 

George W. Wells, Jr., commissioner, 
Minnesota: I am in receipt of a copy 
of Colonel Stoddard’s memorandum on 
the subject and desire to state that I 
have had this matter up with Superin- 
tendent Stoddard just prior to his lat- 
est ruling. é 

I think it well, however, to withhold 
any effort to obtain what I deem the 
proper treatment of outside companies 
until the new superintendent of New 
York has had an opportunity to fully 
acquaint himself with the subject and 
I feel confident he will see the merit in 


our contentions and reverse the rule 
previously in force in his State. 

I shall be glad to take the matter 
up further, after the change in com- 


missioners and should you be interested, 
will write you further at that time. 
* 2 8 


John E. Sullivan, commissioner, New 
Hampshire: The views of your home 
commissioner, Stoddard, and the opin- 
ions of his predecessors as well as other 
state officials, are particularly interest- 
ing to me. Requirements provided for 
by the New York laws have long been 
in existence and doubtless must have 
rendered beneficial results or it would 
seem as though they would have been 
abolished prior to this time. However, 
I am inclined to believe, regardless of 
all the weight and strength of the Em- 
pire State, that it would be attempting 
to exercise entirely too much self-im- 
portance in supervising the remainder 
of the several states. I am a firm be- 
liever in state rights, and I am unable 


to view favorablv the requirements that 
are being questioned and provided for 
by the New York insurance laws per- 


taining to the coverages of foreign com- 
panies when dealing outside New York. 
x * * 

Thomas M. Baldwin, Jr., acting su- 
rerintendent of insurance, District of 
Columbia: I do not know how you 
stand on the question of retaliatory 
laws, but personally I am _ unalterably 
opposed to the same. IT never knew a 
case where one resorted to such meth- 
ods that any came out of it, in 
fact it engenders more or less strife 
I certainly do not believe that if our 
law permitted a wider coverage than the 
New York law that a District of Co 
lumbia company should be limited only 
to writing in the District of Columbia 
the New York coverages as a condition 


ue od 


for its admission to that state 
oe 2 
Walter B. Wagner, deputy, New 
Mexico: We are of the opinion that if 


any of the New Mexico insurance com 
panies enter or attempt to enter New 
York state and the insurance depart 


ment of that state attempted to sav 
to them that they must stop writing all 
forms of insurance that the state of 








JOHN L. WAY 
Retiring Vice-President Travelers 


sanction, this de- 
would be constrained to re- 
taliate against companies with their 
home offices in New York or which 
had been incorporated under the laws 
of that state. 

We, of course, understand and are 
willing that the state of New York 


New York did not 


partment 


shall specify the forms of insurance 
that a New Mexico company should 
write in New York, but we certainly 


object to the state of New York pre- 
scribing the forms that the company 
might write in other states. 

: 2s & 


George P. Potter, state auditor and 
commissioner of insurance ex-officio, 
Montana: I can readily understand the 
position of jurisdictions affected by the 
ruling of the New York department and 
I agree with Mr. Stoddard’s assertion 
in the paragraph quoted in your let- 
ter and taken from his ruling; that I 
object strenuously to the assumption of 
authority by the state of New York 
in attempting to curtail the coverages 
of any Montana companies seeking ad- 
mission to that state. 


PENN MUTUAL LIFE WINNERS 


Company Announces Awards to Leaders 
in Various Classes in “Vice-Presi- 
ident Kingsley Month” 


The Penn Mutual Life announces the 
names of winners of “Vice-President 
Kingsley Month” awards as follows: 

General agent for volume of personal 
production—(1) Dan H. Holton, Hunt- 
ingdon, W. Va. (2) L. L. Newman, 
Fort Wayne, Ind. 

Agency for number of lives insured— 
(1) Hall & McNamara, New York City. 
(z) J. P. & E. M. Somerville, Kansas 
City, Mo. 

Agency for amount of premiums—(1) 
M. R. Miller, Rochester, N. Y. (2) W. 
A. Courtright, Indianapolis. 
volume—(1) Murray & 
(2) C. S. Camp- 


Agency for 
Walker, Cleveland. 
bell, Oklahoma City. 

Special agent for number of lives—(1) 
Thomas M. Scott, home office agency. 
(2) Mrs. W. G. Lundgren, agency ot 
F. H. Perry, Davenport, Iowa. 

Special agent for amount of premiums 
—(1) C. W. Goyer, agency of Bolling 
Sibley, Memphis, Tenn. (2) W. R. 
Corris, Jr.. agency of M. R. Miller, 
Rochester, N. Y. 

Special agent for volume—(1) W. F 
Miller, agency of M. R. Miller, Rochester 
N. Y. (2) C. H. Anderson, agency of 
C. J. McCary, Chicago 

In addition, similar awards were made 
in the eastern, southern, western and 
middle regions and still others in the 
home office agency. 
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ITH the Kansas City Life Insurance increased opportunities for men capable of 
rs Company anchored in its own Home Of- building up agency organizations 
fice building with offices designed to meet the , 
, ee ' Most successful agency managers come up 
highest ideas of efficiency, there will open up oe ae 
sf through the ranks in office and field. In- 
he new opportunities for development. = 
” creased opportunity is offered in our program 
- _——— : r pwr f co . sralne 
al Increased facilities mean greater responsibili- of expansion for these men to develop ae 
2 ties, which mean increased opportunities for leaders and managers and for men, without 
all to render a greater service to the policy- experience or unattached, to fill up the ranks 
= holder and the public. , and become business builders 
is _ 
- . a Opportunity is offered and encouragement 
) With a more intensive cultivation of our will be given to men of character and de- 
. yrese > > ‘oO > 3 “rease WY yr ; 
| present field will come increased oj portunity termination 
® F to make this company a bulwark for every 
, 2 home and business. Backed by unexcelled Life Insurance Service 
) and one hundred percent co-operation, success 
i With the opening up of new fields will come must be attained 
1S 
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f KANSAS CITY, MO. 
° J. B. REYNOLDS, President 
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UNITED FRONT NEEDED |: where advocating all divisions of insur- 
ance. 

a Congressman Charles A. Mooney of 
SO BROWN TELLS LIFE MEN Cleveland, the Michigan Mutual's gen- 

eral agent in that city, spoke too on the 
Fitzgerald bill as one quite closely con- 
nected with the contest over that mea 
Congressman Mooney Gives Strong ure He called attention to a point | t rat 


Attractive Manager’s Contracts } esx: om te SSE a 


Fitzgerald Bill the cepeunie of fodecal and state insur- 
ance. 

“A grave error is being made by in- 

surance men in their opposition to this 

bill and that is in basing their objection 


DETROIT, MICH., June 16.—As an} to jt almost entirely on the personal 











By GEORGE BROWN 














OPENINGS IN : : oe _ » 
CITIES: Our big Mid-Summer drive of- invited guest, it may not have been very| ground that it is going to deprive them 
polite on my part to rub it into the gen-| of a considerable volume of business 
. Ohi fers new General Agency open- eral agents and executives of the Mich-| The average member of congress 
Dayton, cm ; : - igan Mutual Life at their nice little} doesn’t think it a very good argument 
prea Neves ings in excellent territory. dinner party last week. Some latitude] to give him, that the objector to the 
annie ~, was permissible, however, because] bill is going to lose $1,000 a year or 
pareve rg | George B. McGill, superintendent of} $10,000. In fact, he’s likely to think t 
a Ten . . agents, gave me my choice of topics on| if so much of the premium goes into 
ser ta a We shall assist the right men which to speak, and I told him in my] commission that the elimination of the 
. a“. . “14° : acceptance my subject would be “Insur-| agent is going to save the people a lot 
phe ne oy in building up real agencies. |} ance and Politics.” He replied that it} of money. 
rere | would be very appropriate at this time. Use Service Argument 
They were a fine looking lot of men, TI P ' £ the bill 
. : Z “mM i s . . *n again, the opponents of the bi 
: ear the many of them in the service of the Mich len again . : 
STATES: If you are located in or near t igan Mutual 25 years and more. There| talk too much about it being a labor 
. : , -asn’ » of the i ife i anc veme They denounce Gompers 
Maine = arec med, it will av vou to wasn’t one of them with a life insurance | Movement. _ y_ aer mpers 
Sassines places named, pay y | experience, I believe, of less than ten| and the a That's a poor line of 
Del rrite 4 ; | years. argument with many congressmen. 
—— write or wire us in confidence. “The one really sound argument that 


Say Life Men Too Complacent F . 
is not being adequately used, and the 


| “The big trouble with you life men,” only one that should be used, is covered 
I said, “is your complacency. You sit} jn the one word ‘Service.’ There is no 
in your offices with nothing but life} class of insurance in which service is so 
insurance in your minds. You think the! essential as in workmen’s compensation. 
- world begins and ends with production| No state or federal bureau can or will 
The Bankers Reserve Life Co. in your line. You are like the theatrical! give the service so necessary to the dis- 
people. They take no interest in any-| sbled wage earner as a private company 
— on does not concern the stage,} will and can. 
and, in fact, few of them, even the stars, ‘ 
: know or care pothin y shout fn Shouldn't Have to Walt 
R. L. ROBISON, President } oo on — _ ge 
ties of the rest of the world. I know, “When a man is injured and he and 
W. G. PRESTON, Vice Pres. R. C. WAGNER, Sec’y pecause I was a dramatic reporter for) his dependents are in sore need, he 
several years. wants and is entitled to service. He 
“That may be all very well for them.| shouldn’t have to wait weeks or months 
OMAHA, NEBRASKA Maybe no one cares what they think] for action on his claim. The war risk 
and their influence may not extend be-| bureau is argument enough and the same 
yond the footlights, but you men are} delays should not be carried into the 
differently situated. Your work is so} relief of injured employes. 
closely related to commerce and finance “Further, the companies should give 
that a great responsibility rests on you} still more service. There should be no 
to do your share in stabilizing and forti- | excuses, no unnecessary delays. In fact, 
fying business and in protecting it from| they should be prohibited by law from 


socialists and destroyers. | placing any obstacles in the way of re- 
Responsibility Clearly Defined | lief, ge the claim on the very face 
of it 1s honest. 


“This responsibility of yours is defi- 


nite and clearly defi ned in the selection Bask Cesner Minmtnated 
of those federal and state officials who Congressman Mooney has said a 
* || can make or break the business man.| “whole mouthful” and the opponents of 


lf the men in this room had the making | the Fitzgerald bill have had a dark cor- 
of the laws for this state of Michigan} ner illuminated in plenty of time. Every 
you wouldn’t enact laws that would] member of congress should have his 
OFFICES destroy insurance, wreck finance, or de-| attention called to the failure of state 
- eiechion moralize society. Certainly, you wouldn’t.} and federal insurance bureaus to give 
DALLAS, Magnolia Building Yet, you are apathetic in the selection! service. Ohio alone furnishes a — 
ot men who do make such laws. of irrefutable argument which shoul 
CHICAGO, 29 Ss. La Salle St. “Fault must be found with you, too,; be classified and demonstrated. The bul- 
for your neglect to join hands with the| letin of last May issued by the Work- 
men in other divisions of insurance. I} men’s Compensation Publicity Bureau 
don't suppose a half a dozen of the men| of New York, has covered these points 
present know that one of the biggest] very fully but the bulletin apparently 
fights ever waged for the protection and| hasn't found its mark in the minds of 
preservation of sound insurance has oc-| the congressmen themselves. 


Operating in 39 States 


























Prompt Service From Both Offices cupied the attention of casualty men in | 
° . W ashingto m during the session of Con- pew 
Maximum Security to Treaty Holders pesto rage Na | Sinisi ten Gaiation Staet 








Tells of Pitagernts Be The eastern convention of the Great- 
| West Life of Canada, which will be held 


A.C BIGGER FRED D. STRUDELL MORTON BIGGER “The Fitzgerald bill, as it is known, | | cae iH Al 
President Vice-President Secretary prov ides for governme nt insurance, | #! the I housand Aslan OSSe, - — 
Cc. W. SIMPSON BERT H. ZAHNER ‘workmen's compensation,’ as it is desig- | —s oe, em ba eS 

. ther yearns ; nated, covering ail wage earners in the | W'!! see se ee 
Medical Director Chicago Manager District of Columbia, federal and other-| Club present. The convention for the 


western members was held in Victoria, 
B. C., the last week in March. The 
eastern convention speakers have been 
well chosen and will present to the 
members exceedingly practical sales in 


one poseion m \ pose myers — formation and the talks by home office 
meen “anee > it should be enacted into! oficials will be of a highly educational 
> law, it will be used as a lever on every . One i i at Alex- 


; eo character. entire session ; 
state legislature within the next two or 


: bee andria Bay is to be devoted to sales 
INSURANCE COMPANY three vears. Its advocates in Michigan 
alr to promote a 


demonstrations. Claude F. Dunfee, of 

have already taken steps Regina, this year’s president of the 
FORT SCOTT KANSAS similar measure in Michigan next Jan-| $100,000 club, will accompany the head 
uary. office party to Alexandria Bay. The 
“You men can’t perhaps see much] head office officials attending the east 
connection between ‘workmen’s com-|ern convention are: C. C. Ferguson, 








wise. The bill shuts out all private 
companies. 

‘This bill is on the calendar now, 
ready for passage or defeat, at the sec- 








OLDEST KANSAS : 
COMPANY Agency Openings pensation’ and life insurance. Don't! general manager; A. Jardine, secretary; 
in KANSAS and MISSOURI forget that Wisconsin established a state | \. J. D. Morgan, comptroller; M. H 
life insurance department, and that pro- | Bingeman, agency, and H. A. Cameron, 

ponents of state insurance are every-| publicity. 
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Knights of The Needy! 


N THESE AFFLUENT TIMES when so much is being said and printed about million-dollar 
policies taken for the purpose of paying estate and inheritance taxes on great fortunes, it is 
well for us to lower our eyes once in a while and observe the blessings brought to those in hum- 

ble walks of life by those lowly full-time and part-time life insurance advocates who toil day in and 
day out among those prospects to whom the premium on even $1,000 of life insurance means some 
personal sacrifice. 





Do you think that the story of Mr. Million Bucks, who recently passed away, and who by carrying 
several millions of life insurance saved his estate from being “gypped” by Uncle Sam to the tune of 
two millions of dollars, impresses the advantages and the solemnity of life insurance upon the heart 
and mind of Mr. Average Citizen as profoundly and reverently as does this letter from a little girl 
whose father left her only $1,000 of life insurance? 





Morris & Plunkett, District Managers 


Illinois Life Insurance Co. Kewanee, Illinois, 
Viola, Illinois February 22, 1924 
Gentlemen: 


I received your letter telling me that you paid my guardian $1,000 on the life insurance 
policy carried by my father who died a short time ago. I am more grateful than I can tell 
you, as this money will not only be a great help to me but to my mother, as without it, I 
would be dependent upon her entirely. She works every day and we live with my grand- 
mother who is not at all well. 

For many months just past I have been crippled. I broke my ankle and tuberculosis set 
in the bone, so for a long time I had my foot in the cast and had to use crutches. The 
last six months I have been wearing a brace and going to school. Now the doctor says my 
foot is cured but I will have to be careful always, so I want a good education and the 
money will help my mother to send me through school. 

Yours very truly, 
P.S. Many thanks to you. (Signed) Miss Irene Bell Wallace. 











KNIGHTS OF THE NEEDY! Indeed they are, those splendid men who strive in season and out 
of season to insure those humble fathers and mothers, the payment to whose children of one thousand 
dollars of life insurance money means more to the heart and security of America than all the million- 
dollar life insurance payments that have or ever shall be made to the beneficiaries of millionaires. 


The Illinois Life operates in only seven states, Illinois, Indiana, Kansas, Michigan, Missouri, Okla- 
homa and Georgia. . 


We are not seeking representatives from the organizations of other companies, and we do not ac- 
cept any brokerage business, therefore, this advertisement is published solely for the encouragement 
of those men who may sometimes feel that because they do not write large policies they are not of 
much value in the life insurance world. 


Illinois Life Insurance Company 
CHICAGO 


JAMES W. STEVENS, Founder 
GREATEST ILLINOIS COMPANY 
Illinois Life Building, 1212 Lake Shore Drive 





The Illinois Life is the Dean of the Illinois Legal Reserve Life Insurance Companies 
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q@ If your present opportunities in the life in- 
surance business are limited to personal pro- 
duction, our agency contract will interest you. 
It offers better than general agency opportuni- 
ties, vested renewals and low cost insurance. 


@ Exceptional opportunities are open in Min- 
nesota and Ohio and a few in Wisconsin. 


@ Check up our record. 


Nati 
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Home Office, Madison, Wis. 
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Does It STICK? 


Not what is written, not what is delivered, but what 


sticks is the 


sticks” 


true test of real 
force at death is the only real insurance. 
by written figures were the measure of prosperity. 
came the substitution of delivered figures. 
ought eventually to be the standard. 
We have an effective conservation system. 
renewal commissions for 


” The policy in 
In times gone 
Then 


3usiness that 


“business. 


It saves 


Agents. It aims to maintain 


until death the protection provided at the delivery of a 


policy. 


This is a golden service to Agents, to policyholders, 


and to 


beneficiaries. 


The Penn Mutual 
Life Insurance Company 


Philadelphia, Pa. 


Organized 1847 

















Acacia Mutual Life Association 


A Mutual, Old Line, Legal Reserve Life Insurance Company 
Insurance in Force, over $158,000,000.00 Assets over $10,000,000.00 
We issue all Standard Forms of Old Line Legal Reserve Policies to 


aster Masons only, at net cost 


To Agents who are Master Masons we offer: 
Liberal First Year Commissions—Continuous Renewals—thus insuring an 
Income for life to permanent Acacia Agents—Rea! Home Office Cooperation 


WILLIAM MONTGOMERY, President 
Homer Building 


Washington, D. C. 
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HELD BIG ROUND-UP) 


» 
\ 
| A. Copeland gave talks and led discus- 








Final Stop in Seven Weeks’ 
Prudential Officials Is Made at 
Milwaukee 





MILWAUKEE, WIS., June 17.—Five 
home officials of the Prudential, includ- 
ing President Duffield, ended their seven 
weeks’ tour of the United States 
Thursday. About 400 ordinary indus- 
trial agents from all parts of Wisconsin 
gathered here to honor the home office 
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Paul N. Mantz and E, 
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. J. Bannister, 
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DUFFIELD PARTY ENDS TOUR) 


Tour of | 


Standard Holds State Meetings 


J]. F Egan, superintendent of agen- 
cies of the Standard Life of St. Louis, 
held a meeting of the agents in Texas 
at Fort Worth, there being 82 present. 
This represents the new Standard Life 
organization in the state. President J. 


| R. Paisley was also present and spoke 


| to the agents. 


Mr. Egan attended a meeting of the 


ose | general agents and managers in Indiana 


at Indianapolis to welcome the new 
state manager, John T. Harley, who 


| was formerly with the Farmers & Bank- 


visitors at a party sponsored by Joseph | 


Herzberg & Son general agency for 
Prudential. Talks were given by Pres- 
ident Duffield, vice-president George 
Munson, vice-president Fred W. Tasney, 
Fred Bradley, manager of the bond de- 
partment, and Mr. Chase, assistant 
secretary, who comprised the visiting 


group. 
John Zimmer, Tom Dickinson and A. 
C. Grant, superintendents of the — 
trial department, and by Sidney 
Herzberg, manager of the ordinary de- | 
partment. 


In his inspirational talk on “Amer- 
icanism,” President Duffield stressed the 
need for loyalty to country and to pro- 
fession and dwelt upon the crying need 
for a keener realization of what Amer- 
icanism means. Application of the prin- 
ciples of Americanism to every day 
problems formed a prominent part of 
executive’s discussion. 


the insurance 
The party left Milwaukee for the 
home office Friday. 


Farmers National Meetings 


The Farmers National Life has just 
held a meeting of its northwestern In- 
diana agents at LaFayette, Ind. This 
concludes a series of regional meetings 
which have been held in various sections 
of its territory. 

The company is 
for a sales conference, 
are qualifying on a production basis, 
that will be held Aug. 28-29 at the ex- 
ecutive offices in Chicago. 


now getting ready 
for which its men 


Des Moines L. & A. Convention 

The Des Moines Life & Annuity 
agency force finished a two-day conven- 
tion at the general offices of the com- 
June 14. W. E. Bilheimer was 


pany, 
in charge of the session. He discussed 
the finding of prospects, presentation 


and closing arguments. An automobile 
ride was given the visiting agents and 
their wives about the city. This tour 
was followed by a banquet at the Wa- 
konda club. 

The first session was held Friday 
morning, with President J. J. Sham- 
baugh in charge. George Cosson, 
former attorney general and vice-presi- 
dent of the company; L. M. Barlow, 








Seven Years of Steady Progress 


ASSETS 


1916... .$125,222.00 
1917 .... 129,523.00 
1918 .... 155,613.00 
1919 .... 203,600.00 
1920 .... 303,164.00 
1921 . 404,224.00 
1922 .... 984,558.00 


INTERNATIONAL LIFE & TRUST COMPANY 


J. 0. LAUGMAN, President 





The [nternational Life and Trust now wants a repre- 
sentative in your district. It is an old line legal reserve 
company with a record to be proud of. To represent 
this dependable company is to represent a pillar of 
safety in the life insurance business. You are assured 
of a maximum degree of intelligent co-operation. 
¢ have the means 
of assuring you of a successful career in the life in- 


Write us at once for an agency. 


surance business. 


MOLINE, ILLINOIS 


DR. ANDREW JOHNSON, Secretary and Medical Director 


INSURANCE IN FORCE 
1916... $ 203,000.00 
1917. 704,500.00 
1918... 1,382,500.00 
1919... 2,973,000.00 
1920.. 4,513,000.00 
1921... 5,019,000.00 
1922... 9,148,126.00 











Short talks were also given by | 


J. |} 





ers Life of Wichita in Kansas City. 





Advertising Conference Committees 


annual con- 
Advertising 
Pittsburgh, 
committees 


In connection with the 
vention of the Insurance 
Conference, to be held in 
Oct. 27-28, the following 
have been appointed: 

Program, Chauncey S. S. Miller, 
— 3ritish & Mercantile, chairman; 

, Reddall, Equitable Life of New 
Vork: E, L. Sullivan, Home; B. F. Mills, 
| Bankers Life of Des Moines: William 
F. Roehrer, Fidelity & Casualty. 

Nominations, W. L. Randall, Missouri 
| State Life, chairman: H. A. Warner, 
Maryland Casualty; Miss Florence E, 
Barrett, Connecticut General Life. 


Prudential’s Housing Loans 


An increase of $10,000,000 over 3 
is the housing loan record of the Pru- 
dential for 1924. The company reports 
having made housing loans so far this 
vear of $29,000,000, providing accom- 
modations for 9,440 families, as against 
$19,000,000, for 6,388 families in 1923. 

The loans were made in various parts 
of the United States and Canada and 
form part of the Prudential’s plan to re- 
duce the housing shortage, which is still 
acute in many places. 


1992 


Ohio State Will Build 


The Ohio State Life announced this 
week the purchase of the old Hinman 
homestead on East Broad Street. Co- 
lumbus, and will erect on the site a 
three-story office building when the 
present lease expires. The property has 
a frontage of 108 feet and a depth of 
170 feet. The hose on the lot was 


erected in 1878 and was considered in 
its day one of the handsomest in Colum- 
bus. The Ohio State Life has for some 
time occupied the top floor of the Farst 
National Bank Building in this city but 
the company ’s rapid growth, President 
John M. Sarver, said, necessitates its 
having a home of its own. 


Northwest Life Congress 


F. M. Flory, general 
Provident Mutual Life, 


agent of the 
at Minneapolis, 


|who is chairman of the committee 
having arrangements in hand for the 
|next Northwest Life Congress, will 
probably offer the convention to 5t. 


Paul if the St. Paul Association desires 
to be host. 

Second choice will probably be Des 
Moines or Duluth. It has been sug- 
gested in some quarters that the Con- 


gress join with the Minnesota Insurance 


iederation late this summer in charter- 
ing a steamer out of Duluth for a com- 
bination dual convention and outing 


Are Pounding for Business 


Life insurance fields are putting on 
more steam attempting to overcome the 
business slump that is going over the 
country. It is largely a mental condi- 
tion. as business fundamentally is all 
right. There has been over production 
in some lines and this is causing more 
or less stagnation. During the last few 


weeks companies have noticed a de- 
cided decrease in business, but nev 
agents are being appointed, various 
stimulating devices are used and the 
tall grass is being pounded for results 
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BIG PRODUCER GETS 
DISABILITY BENEFIT 


Arthur Feagins. for many months 


the leading Nebraska producer ot 
the Northwestern Nationa has 
been allowed total and permanent 
disability as a px licvholder « 
ompany, his he } g ‘ 

I rece! month 





assistant manager of 
vision ot the 


graduate of 


live 


( 


lames P. Hutchinson, 
director and secretary of 
-¢ rvice 

ompany 


phase of 


the best 


} 


nd for a time was 


or use by 


Prizes for Suggestions 
To stimulate 
criticism 


among the home ofhce 
ree otf 1 


the Pen Mutual Life, Dr 


home othce 


committee, announces that the 


the 


suggestions « 
ork which are 


Penn Mutual, 


the 


the witl 


initiative and construc- 


: ’ 
associate medicai 


any 
adopted 


will give cash prizes, ranging | 
irom $10 to $50, fe 


dditional reward of $100 each year for | 


nNogers 318 a 


I suggestion of the vear. 


Rogers Goes to Home Office 


Glenn E. Rogers has been appointes 
arm loan di- 
Metropolitan Life Mr 
native of Illinois and 
Ames Agricultural Co 


county agricultural 


the 


5] 


agent in Minnesota He has also en- 


ror 


ions, covering 


-d in making farm loan 
14 states in this work 
the past six vears he h 


of the farm loans made by the Metr« 


politan in 


recently 
ance 


Minnesota. 





Eureka Life Changes Name 
The Eureka Life of Baltimore, whict 
the Marvland Assur- 
Maryland Casualty, has 


bought 
from the 


changed its corporate name to _ the 
Eureka - Maryland Assurance Corpora- 
n, permission having been granted b) 


+7 
« 


the state tax commission last 


week 


Enters Washington State 
The John Hancock Mutual Liie 


tered the State of Washingtor Mar 





en 
tin P. Sloane, formerly agency super 
visor in the Manchester, N. H., general 
agency has been appointed state agent 
with headquarters at Seattle 

Mr. Sloane began with the weekh 


premium branch of 
and four vears 


ssistant 


hat he again 


cember, 1918, when he was made a 


the company in 190s 
later was prot 
superintendent 

In this work he proved so successtul 


received recognition in De 


supervisor in the ordinary departn 
or the Manchester general agen: His 
ide experience in the field gives as 
surance ot successiul management in the 
ew ositior 
Mr Sloane will ; ( 1 edii 
harge « the eV ive! will 
cated Litt Do6s Den rt 
wild Seattle, Was 


Has New Agency Secretary 


Miss E. E. Sandquist, who tor sever 
vears has acted as agency secretary oO! 
the Northwestern Natior s igned 
her position and is taking a well ¢ ed 
vacation in California. She is succeeded 
by Miss Lucille Daugherty. a university 
vraduate who served as secretary to the 


been with 


secretary ot 


lean of the college of science, literature 
nd art of 
he has had wide experience in secre 
tarial work at 


Mar 


the University of Minnesota 
the home oftce 
the company since 1 
Crown Life Appointments 
FE. J. S. Brown has been appointed 
f the Crown Life of Toront 
late \ H] Selwvt 


succeed the 


ks. Mr. Brown, who is a trained 


iccountaint, has a wide experiet nf 
vaanking and for the past four vears has | 
been inspector of taxation for the D 

Niag T l 


m1 


} 


t 


T 
the 


*t) 
aQG OMICE 


nion government in the 
ct. Before going to Canada Mr 
own held an important positi 
North British & Mercantile 

" rh 


in Edinburgh. 


} 











GROUP 
INSURANCE 


YOU know aman among your clients who 
should carry Group Life Insurance on his 
employees. You can go into his office and 
talk to him; he has confidence in what you 
say. 


WE know about Group Life Insurance, and 
how it will profit your employer-friend to 
buy it. Through the personal sales assist- 
ance of our local office we can join forces 
with you and place the policy. 


Group Insurance is one of 
the lines on which the 
Missouri State Life Insurance 
Company offers a perfected 
brokerage service to all in- 
surance men. The Company’s 
representative in your com- 
munity will handle business 
for YOU. 
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Fu) 
Havana in 1925 


MISSOURI STATE LIFE INSURANCE COMPANY 


M. E. Singleton, President Home Office: SAINT LOUIS 


Over Half a Billion in Force 



























FOUND . POPULAR PLAN 


ADOPTED IN VARIOUS FORMS 


Monthly Payment of Premiums in De- 
mand and Results in Bigger Poli- 
cies, Though Increased Cost 


Monthly premiums insurance was one 
of the subjects which received consider 
able attention at the meeting of the 
American Institute of Actuaries, held in 
Chicago last week. There is a demand 
for this type of insurance in many locali- 
ties, but in general it does not meet with 
the favor of the companies because of 
the expense involved in collecting premi- 
ums, and the high lapse rate. But evi- 
dently this is a very attractive form of 
insurance to the salaried man who runs 
his home on the monthly budget system. 

Many Plians in Use 


A very unique plan used by one com 
pany, which has given satisfactory re- 
sults during the limited time in which 
it has been in operation, is to have the 
applicant sign an authorization for the 
company to draw on his bank directly 
each month for the premiums. The re- 
sults of this plan have been good, tor 
the usual expense involved in collecting 
the monthly premium is greatly re- 
duced, and it has been found that the 
tendency to lapse policies is much less 
under this plan than under ordinary 
plans of collecting premiums. Because 
of this simplified work of collecting, the 
loading on the ordinary annual premium 
was only four percent, as compared to 
the usual 10 or 12 percent added to cover 
the expense under the monthly premium 
plan. The applicant also signs an agree 
ment to the effect that if the draft is 
not honored by the bank, the balance 
for the entire year may be declared due 
at once. 

Another plan which has been worked 
with considerable success is the pre- 
mium deposit plan, under which the pol- 
icvholder is permitted to make deposits 
with the company at any time and ot 
any amount, as though he were deposit 
ing in a savings bank. A liberal rate of 
interest is allowed on all deposits, and 
when the premium is due it is merely 
taken from the policyhol der’s savings 
account. This permits the policyholder 
to pay a premium on the monthly basis, 
or upon any basis he chooses, without 
losing the interest. This has been found 
more satisfactory than the well known 
method of accepting the policyholder’s 
note or extension agreement to allow 
him the monthly payment service. 

Sells Larger Policies 


In many cases the socalled monthly 
premium is merely a division of the an- 
nual premium into monthly installments 
with the addition of a certain percentage 
for loading to cever the extra expense 
A report was given of one company, 
however, which offers a true monthly 
premium. Under this system the 
monthly premium is not a portion of the 
annual premium, and in case of the 
death of the policyholder, the balance ot 
the vear’s premium is not deducted from 
the amount paid to the beneticiary as 1s 
ordinarily the case under the monthly 
payment system. This company makes 
the agent’s commission start the first 
month, covering a period of three years. 
From the 3rd to the 12th month the 
commission is 50 percent, from the 13th 
to the 24th it is 30 percent, and from the 
25th to the 36th it is 20 percent. The 
loading on the annual gross premium is 
12 percent. This company reports that 
its lapses were heavy, and that not much 
business was written \ large part of 
that which was _ written was later 
changed to some other plan 

One advantage of the monthly pre 
mium system is that the average policy 
is larger than under the ordinary sys 
tem In many cases a minimum 
monthly premium of $10 is required. Un 
der this system one company reports 





THE NATIONAL 


Franklin Li fe Passing 
Fortieth Anniversary 


HE Franklin Lite of Springfie eld, IIL, 

will celebrate its 40th anniversary, 
July 23. Granted a charter in 1884, this 
is the oldest existing organization of 
its kind which received the original 
grant of its charter from the state ot 
Illinois. It was organized by a small 
group of men who had a vision of tha 
service that life insurance should render 
and who named it after America’s great 
exponent of thrift. 

Its first offices were opened in a small 
corner building which still stands, al- 
though it has been remodeled many 
times, but in 1892 it had outgrown 
these quarters, and erected its own 
home, the Franklin building, which re- 
mains today one of Springfield’s prin- 
cipal office buildings. By 1902 the 
company had more than $21,000,000 ot 
insurance in force and a trifle more than 
$1,250,000 of assets. 

The continuous growth of the com- 
pany soon necessitated a new and larger 
building and in 1913 the new home 
office, of Bedford stone, in part a replica 
ot the Temple of Zeus erected by the 
i-mperor Hadrian in the second century, 
was finished. This is one of the most 
beautiful buildings in Illinois. The new 
quarters were thought to be sufficiently 
large for indefinite expansion, but in 
1921, the company had attained such 
proportion that a four story addition to 
the building was erected. 

On Jan. 1, 1924, the company had 
more than $150,000,000 of insurance in 
icrce. During the past ten years, it 
has more than tripled in size. It is 
anticipated that the growth of the past 
ten years will continue through the next 
decade, and if the present rate of in- 
crease can be held, the Franklin will 
reach its 50th anniversary with $500,- 
000,000 of insurance in torce. 





“Charter” Policies Drain on Company 


Clyde G. Smith, president of the 
Northwestern Life of Omaha, says the 
premium income of his company the 
first six months of the year has been 
decreased because of the ex- 
traordinary dividends which the com- 
pany has been paying on the “charter 
membership” policies issued when the 
company started six years ago. “Take 
my own policy,” says Mr. Smith, “as 
an example ot how the thing stands. 
The premium is $206 and my dividend 
is $256, so that the company owes me 
$50. This is the case with a lot of our 
policyholders and while it naturally 
makes for a lot of good will for the 
Northwestern Life and it operates also 
to keep our lapse ratio way down, it 
means that our cash receipts are re- 
duced. But from the way that new busi- 
ness is being written, I think the North- 
western will weather the storm.” 


greatly 





Bankers Life Moves 


The Bankers Life of Des Moines 
moved the past week from the Valley 
National Bank building to its new home 
in the top seven floors of the New Lib- 
erty building, Sixth and Grand avenues. 
With its new quarters the Bankers Life 
occupies more office space than any 
other single business firm in lowa, 73,- 
938 square feet, according to its officers. 
in addition to the seven floors, the 
Bankers Life has obtained storage space 
in the basement of the building, and the 
use of the roof of the 12-story building, 
where two 115-foot skeleton towers sup- 
port the antennae of the company’s ra- 
dio station, WHO. 

The Bankers Life has a 15-year lease 
on its new quarters, calling for a total 
consideration of $1,950,000, or $140,000 
a year. This, say real estate men, is the 
largest office space lease ever signed in 
lowa. 


another, $4,500. The average seems to 
be between two and three times as great 
as that under the ordinary system. This 
would seem to justify the use of the 
monthly premium system 





policy as about $8,000, and 


the average 
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Growth of Savings and 
Life Insurance Shown 
PEAKING on “Mutual Effort in 


Savings and Lite Insurance,” Henry 
Bruere, third vice-president of the Met- 
ropolitan Life, in an address delivered 
betore the annual conference of the Na- 
tional Association of Mutual Savings 
Banks in New York City, said in part: 

“It is true of the country today that 
more people are saving than ever be- 
fore and that people are saving more. 
Both insurance and savings institutions 
are accepted as essential utilities en- 
gaged in public service rather than as 
purely commercial enterprises. 

Great Growth Reported 


“American savings deposits as _ re- 
ported by the savings bank division of 
the American Bankers’ Association in- 
creased from $8,425,275,000 in 1912 to 
$18,018,276,000 in 1923. The. increase 
was 114 percent. Life insurance in force 
increased in the same period from $19,- 
264,793,000 to $56,906,839,357 in 1923. 
The increase was 195 percent. The fig- 
ures are not, of course, comparable as 
savings, since life insurance in force 
does not wholly represent money paid. 
They show nevertheless that in respect 
of these two major methods of self pro- 
tection, the American people have made 
remarkable progress in a period marked 
by two severe business depressions and 
by unprecedented taxation and luxury 
expenditures 

“In the same period there was an in- 
crease of 15 percent in population and 
about a 50 percent increase in the per 
capita wealth of the nation expressed 
in terms of money. Because of money 
value differences between the _ earlier 
and the later period the real savings 
both in banks and life insurance plainly 
have not increased in the same propor- 
tion as the percentages of totals cited. 

3ut the savings movement is headed in 
the right direction and is an impressive 
mark of the sensible economic fortifi- 
cation that is occurring in America. 
Thrift seems to be becoming respect- 
able. 

“Figures of conservative accuracy 
show that the facilities are widely used 
by the American people. There were 
more than 26,000,000 savings depositors 
reported by classified banks in 1921. The 
total number of policies in force in the 
legal reserve life insurance companies 
is about 77,000,000. The number of in- 
dividuals insured is less. But exactly 
how much less is not known. 

“Add to these figures the 7,000,000 
share owners in building and loan as- 
sociation and you have a picture of an 
America with its feet staunchly planted, 
and coming up over the horizon there 
is now appearing an inspiring multitude 
of children taught in schools the sus- 
tained pleasures of thrift by practicing 
it. 

Ready for Grea.cer Future 


“But neither in life insurance nor in 
savings nor in building associations has 
in reality much more been done than to 
prepare for a period of real achieve- 
ment. Among the insured workingmen 
of America the average protection pro- 
vided for families in case of the death of 
the breadwinner is certainly not more 
than $500. Five times that amount is 
the minimum that a workingman’s fam- 
ily requires to adjust itself to the loss 
of its main support. The savings in- 
stitutions are setting themselves to win- 
ning 20,000,000 children as depositors in 
order to make certain that non-savers 
of tomorrow will be fewer than they 
are today. The building and loan as- 
sociations are aiming to multiply by 
ten their present membership of 7,000,- 
000. 

“How is it to be done? There seems 
to me to be but a single answer and that 
is cooperation, not merely the coopera- 
tion of sentiment but of effort. You 
have to substitute an aggressive pur- 
pose for the fear motive too often 
stressed in savings literature. The in- 
struments of cooperation are at hand 
Years of pioneer effort, of laborious and 
devoted dedication to establishing the 
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NEW ALBERTA LEGISLATION 


Changes in Law of Canadian Province 
on Succession Duties Expected to 
Add Life Insurance 


Two very important amendments have 
been passed to the provincial succession 
duties act by the legislature of Alberta 
The first deals with the payment of life 
insurance policies to the provincial treas 
urer for the express purpose of paying 
succession duties and reads as follows: 

‘This act shall not apply as respects 
the payment of succession duties: (f) To 
the amount of any life insurance policy, 
or policies, belonging to the estate of a 
deceased person and expressly made 
payable to the provincial treasurer, or 
an executor or a trustee for the purpose 
of paying duty imposed by this act ex- 
cept as to any excess in such amount 
over and above the amount of the duty 
which excess, if received by the pro- 
vincial treasurer, shall be accounted for 
by him to the persons entitled to the 
estate, provided that, if it be found that, 
ifter such excess insurance has been 
added to the value of the estate, it would 
be subject to a higher rate of taxation, 
then the duty shall be calculated upon 
the value of the estate after adding the 
amount of such excess insurance, but at 
the rate next lower in the table men- 
tioned in Section 7.” 

The second amendment deals with the 
time of payment of succession duties 
and reads as follows: 

“Save as otherwise provided herein 
the duties imposed by this act shall be 
due and payable on the death of the de 
ceased, or within six months thereafter, 
and if the duties so due and payable are 
paid within six months, a discount of 5 
percent will be allowed, but, if not so 
paid, interest at the rate of 6 percent 
shall be charged and collected, and the 
property in respect of which duties are 
payable shall be subject to a lien in 
favor of the provincial treasurer until 
the duties, together with interest 
thereon, are paid.” 

“Provided, however, that the lieuten 
ant-governor-in-council may, upon satis 
jactory proof that payment of the duty 
within the time above limited would be 
onerous on the estate, extend the time 
of payment by order, and the duty shall 
be due and payable as in the said order 
set forth.” 

The first amendment should prove of 
use to life insurance companies, as it 
may be used as an inducement for the 
public to provide a fund with which to 
pay succession duties, and thus make 
their heirs sure of receiving their estate 
intact 


Set Agency Convention Date 


The Illinois Life announces that the 
20th annual meeting of its $100,000 Club 
will be held at the home office in Chi- 
cago, Aug. 28-30. Agents who have 
written $100,000 of new paid-for insur- 
ance, annual basis, within the 12 months 
ending July 31 will be eligible for mem- 
bership in the club. Thursday and Fri- 
day, Aug 28-29, will be devoted to 
business. There will be a general dis- 
cussion of agency topics and matters 
relating to the business of the Illinois 
Lite. A banquet and entertainment will 
be given Friday evening and Saturday 
will be given over to recreation as the 
individual club members may prefer. 


institutions of insurance, savings and 
home financing have provided America 
with the organized and disciplined ma- 
chinery for attaining economic inde- 
pendence. Administrators have been 
trained. Methods have been perfected 
This machinery can be indefinitely ex- 
tended and multiplied in response to de- 
mands for its service. The difficulty. 
therefore, is not how to meet a demand 
but how to create it.’ 
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j Clary under the policy claimed, among | and said that — os by the — 
T ~ NT | other things, that there was a construc ant, Emma Becker, had no application 
IN SOME RECENT DECISIONS THAT tive delivery of the policy irom the time to representations, though gery 
] J Te 7 it was placed in the mail to be trans-| in character, were made in bad faith 
INVOLVE LIFE INSURANCE mitted to its state office then to the lo- | and as a part of a scheme to defraud, 
nce = }| cal agent and on to the bank rhe con or where the fraud was partly by false 
— : ; ention being that as the insured was! promises and partly by talse represen- 
2 Mutual Benefit Association—The) to the alleged insanity and_incompe-| jn good health at that time, though as | tations of facts. Becker vs. Illinois Lite 
plaintiff was not a member of the de-/| tency of the insured as affirmatively | noted he died before the policy reached | Supreme Court, Michigan Decided 
jendant association, and had no interest | charged rests upon the prior beneficiary | he agent. the cx mpany should be held | June 2 
therein except that of a holder of a ma-| so maintaining. Equitable Action-Re-| jj. In declining to hold the com- | * * 

: tured policy, which was payable in ac- | view-Disposition—In a purely equitable pany liable on these facts the court of Right to Rescind. Where Surrender 
i cordance with the by-laws. Held:) action the court is authorized to ex-| ciyij appeals of Texas in Hines vs. Kan-| Values Were Not as Represented—On 
oy Whatever right of action he has under | amine and consider all the evidence, and] <.< City Life, 260, S. W 688, in part,| who secks to rescind or one who has 
bey the policy is one at law to recover the | when the judgment of the trial court] .jg rescinded a contract, because of the 
sty amevnt due under the policy. He is | is clearly against the weight of evidence “He (the local agent) received the! fraud of the other party thereto, 1s not 
oa not interested in the prior management | and contrary to law_it should be va-| policy two days after the death of the | required to prove that he was damaged 
ng of the association, and, in the absence | cated. Eyestone vs. Eyestone, Supreme | jncured. and. while he took it to the! in order to sustain his right to a rescis 
: ot a showing of insolvency, is not en- | Court of Oklahoma Decided May bank and showed it to the officers, he | sie: It is enough that he did not get 
To titled to equitable reliet for the pur- * refused to leave it or to accept the pre-| in substance that he was promised. The 

o - y . . y ; ° . ' 

a pose ol having an accounting or the Manual Delivery of Policy Held Nec- | miun but returned it to the company rule applied to a contract tor lite msur 
” tunds. qfiayes he Bankers & Planters essary Before Company Bound. In Feb. | So viewing the evidence, we think it is) ance, where the surrender values of the 
de Life + ge Court, Arkansas. De- 1920, John W. Hines made application | sufficient to support a holding by the} policies were not as it was represented 
or mee many - * * for a life policy of $5,000 At this time trial court that the premium was not to} they would be It is immaterial that the 
wes . > it was agreed between him and the| be paid until there was an actual man policies issued may have been fully as 
a Representation of Soundness of | jvent that, in the event of his appli-| ual delivery of the policy * * * to the | desirable and inherently as valuable as 
aa Health—!n an action on a life insurance cation being approved at the home ot- bank for the insured, * and that the those at phed tor Kirby vs. Dean, Su 
4 policy where the deceased had repre- | fice, the policy was to be delivered by | contract of insurance was not complete | preme Court, Minnesota. Decided May 
ity sented to the company that she was in| sje agent to a named bank which would | or binding on the company until such | 29 

sai sound health, it was held to be rever- pay the premium payment and delivery were made dut * 

ad sible error not to submit to the jury the The application was approved, a pol-j| ing the lifetime of the insured and Liability—Compromise of Claim—In 
- question as to whether the insured knew | icy issued and mailed to the company’s | While he was in good health.” the absence of anv act amounting to 
-_ she was not in sound health at the time | agent being routed through the state fraud or collusion, and in the absence 
Id the policy was delivered and as to office of the conipany, and reached the y : ; of notice that there are others who have 
“ whether the company had notice of her agent on March 13. The agent took the Representations Inducing Insured to! a right to share in the proceeds of the 
; physical ailments at the time The policy to the bank agreed upon but de- | Change Beneficiary—This was an action] policy, a compromise settlement made 
} : judgment tor _ the beneficiary Was FC-| clined to deliver the policy or accept! ona lite insurance policy lhe plaintiff, bi the insurer and the beneficiary 
- versed. American National vs. Stevens, | th¢ premium because of the death of | the wife of the deceased, claimed that! named in the policy should relieve the 
at Civil Appeals of Texas 4th Dist De the imsured on March 11 The agent | she was the beneticiary named but that) insured from further liability on the 
al cided May =. ‘ o mailed the policy back To the home ot afterwards by iraud of Imma Becker 1 lics ( ort well vs Surety Fund Life. 

: ua fice and the company denied liability | the stepmother of the deceased, induced | Supreme Court, South Dakota. Decided 
= Charge of Beneficiary—Competency | on the ground that there had been no| him to change the beneficiary to her.| May 2s 
_ of Insured—Burden of Proof—In action! delivery within the terms of the policy. | On the hearing the circuit judge deter 

between two persons specified as bene- | The stipulation covering the commence mined that the change was induced by : : 
n ficiaries under a mutual benefit certifi- | ment of liability as it appeared in the raud, was void, and that the plaintift Penn Mutuals Historical Sketch 
a cate, to determine which is entitled to} application provided as follows was the legal beneficiary. It appeared The Penn Mutual Life this week 
the proceeds thereof, each having been “It is expressly agreed to and under that Emma Becker had induced the de sued the second booklet of its sales 
ve designated at different times as benefi- | stood upon my part that this contract | cedent to make the change by a promis course entitled “Historical Sketch ot 
> ciary, where the one first designated op-| is to be null and void * unless | that if the decedent died she would pav| the Company.” written by Carroll H 

‘ poses the designation of the other upon | * * the policy of insurance is deliv the money to plaintiff, and that she did] Frey, of the Bureau of Field Service 
“ the ground that the insured was insane | ered to me or mv beneficiary during mv / not intend to keep her promis« The ap It has 52 large pages, is beautifully 
re and incompetent at the time of the lat lifetime and while 1 am in good health.” | pellate court sustained the holding of! illustrated and forms a valuable contri 
le ter—destination, the burden of proof as! In answer to this defense the benefi- ! the trial court on the question of fraud,' bution to life insurance literature 
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| a e inter-ooutmern Lire says ou ea 
y 
1 | PP ses hes 
r 4 ~ * 
f SECTION IL. 
t 
e 1. Do you retire early at night? 8. Do you wash your hair at least every ten 
D 2. Do you sleep eight hours? days? 
. 3. Do you arise early in the morning? 10. Do you eat light wholesome food? 
4. Do you feel refreshed? 11. Do you quit each meal hungry? 
5. Do you work eight or ten hours? 12. Do you have some simple calisthenics for 
6. Do you play or rest six or eight hours? five minutes each morning? 
7. Do you take a warm bath each morning? 13. Do you exercise moderately, not exces- 
e . . 
" (not hot and not cold, just warm). sively? 
8. Do you wash teeth, eyes, face, neck, ears 14. Do you chew or smoke moderately if at 
| . . 
e and throat in warm water cleansing all of all? 
the parts carefully immediately upon aris- 15. Do you go to sleep under the power of 
. ing and just before retiring? your own will? 
) | . 
} Gains for 1923—Forty-Two Per Cent. 
The assets were increased during the year 1923, from $7,371,274.27 to $10,464,497.66, or a 
, mrER-Sourmziw iE Bunpms. met gain of $3,093,223.39, or forty-two per cent. gain in assets within one year. 
OWNED BY THE COMPANY The insurance in force was increased from $62,591,398.00 to $88,502,568.00, or a net gain of 
$25,911,170, or forty-two per cent gain in insurance in force. 
The Capital, Surplus and Reserves for the protection of policyholders increased from 
| _ - ~ ° ~ ° 
$7 ,256,800.08 to $10,258,775.87, a net gain of $3,001,975.79, or forty-two per cent increase. 
| INTER-SCUTHERN LIFE INSURANCE COMPANY 
b 
LOUISVILLE JAMES R. DUFFIN, President KENTUCKY 
| . 
ob | Eighteenth Year 
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The ‘‘Average Man 
iL. A. Cerr, manager of the uptown by agents and the Retam Crepir Bureau, 
Office of the Murvat Benerit in New and were based on business received 
York City, who is a million dollar pro- from members of the Quarter Million 
ducer himself, told the Philadelphia Club of that company over a period of 
sales congress not long ago that he pre- two years. Wherever the estimate of 


pared |} 
the ave 
men wl 


” 
year. 


insurance 


that Mr. 


was the 


cities and towns were surprised to find the agent and the inspection company 
Cerr’s idea of the average man agreed that results would be accurate 

one who earned from $5,000 to enough. It was found that 48 percent 

a year. It must be remembered of those who bought insurance received 


$15,000 


in consi 


is working on a 


per ple 


suburb 


man earns an income such as he con- 
siders an average one. lion Club had incomes of less than 
\ life insurance sales expert said $2,000 a year; 7.6 percent earn from $2,- 
recently that in New York an agent 000 to $3,000 a year; 3.6 percent earn 
must write $250,000 a year to make a $3,000 to $5,000 a year and only 2.3 per- 
living and New York standards are cent earn $5,000 a year or more. 
entirely different than those from the Mr. Cerr is undoubtedly able to find 
rest of the country. as many prospects as he and most of his 
At anv rate it is interesting to com- agents are able to solicit who belong to 


pare Mr. Cerr’s 


income with those figures compiled by agent who confined his attention to 
the research department of the PHorenix people of this class would not write 
Mi t Lire. Figures collected by that much insurance. Most prospects are 
compa are based on estimates made people with small incomes 
President Coolidge’s Comment 
Presi CooLipce in his comment on levied by the state, it amounts to a prac- 
the é x bill passed by Congress tical confiscation of capital lo meet 
makes the strongest possible argument these taxes, executors must realize cash 
for life rance in connection with on forced sales of property with a gen 
eritance taxes. There is an increase eral lowering of all values on which the 
in estate taxes from the former maximum credit structure of our country is based 
‘ 5 percent to a maximum of 40 and diminishing the very source trom 
per t. Pre ent Co , Lit The which this revenue comes.” 
pr ple I able to high surtaxes ap This presentation of the case by the 
plies similarly t igh estate taxes The President turnishes in a convincing form 
bil es the estate tax to 40 percent. the plea for life insurance as the agency 
A tant. is adde gilt tax to meet these estate taxes and death 
w rther invas ot the rights demands so that the body ot the estate 
citize t I sua ature und can be kept intact, and but little sacrifice 
( doubtful legalit Where there is or none 1s experienced in administering 
adds t t the inheritance § taxe the estate 
Much Waste of Time 
J e to the life insurance agent the salesman if utilized in actual can 
mit ‘ ever te that vassing. While he is spending time in 
t ir personal Canvassing time the ottice there are thousands who 
‘ tual cost to the agent in ould have insurance, and who would 
ent It ak to the increase the agent's income if he gave 
vert. t t er d to the con them a chance by seeing them. Certainly 
ty to w h he owes best serv- not many of them will look him up in 
P é irance vert \ vreat hi itiice, and he owes it to himself, to 
all is necessary time is wasted in his company, and to the public to give 
‘ r } hould vield returns to the best that he has in selling insurance 


lis “little program” to apply to the agent varied to any extent from that 


rage man. That is, he said, “the of the Retramr. Crepit Bureau the esti- 
10 earn from $5,000 to $15,000 a mates were both thrown out and not 
Undoubtedly some of the life considered. For the purpose of arriv- 

salesmen from Pennsylvania ing at averages it was felt that where 


dering Mr. incomes of between $1,000 and $2,000 a 


Cerr’s figures that he 
basis of New York year; 39 percent were under $1,000 a 
He lives in a wealthy New York year. It therefore can be seen that 87 


those who purchased insur- 
ance from members of the Quarter Mil- 


and perhaps to him the average percent of 


estimate of the average this 2.3 percent, but in the small city an 





John M. Holcombe, chairman of the 
board of the Phoenix Mutual Life, who 
celebrates this month 50 years of service 
with the Phoenix Mutual, gave some 
reminiscences at the agency convention 
ot his company held last week. Mr. 
Holcombe was the first actuary of the 
Connecticut insurance department and 
Was very active in organizing the de- 
partment. Atter graduation Mr. Hol- 
combe went with the Connecticut 
Mutual Life in its actuarial department 


and was with that company for two 
years. It was at that time that he ac- 
cepted the position as actuary of the 


Connecticut department. The insurance 
commissioner was a physician and a 
great deal of responsibility of organiz- 
ing the department fell upon young Mr. 
Holcombe. During his connection with 
the insurance department a number of 
important events took place. In fire in- 
surance circles there occurred the Chi- 
cago fire, which bankrupted seven Con- 
necticut companies, and also the Boston 
fire, which made the situation much 
worse. The law requiring the valuation 
of policies went into force during Mr. 
Holcombe’s connection with the depart- 
ment and no system having been worked 
out for doing this it was necessary to 
take each of the 600,000 life insurance | 
policies in force in Connecticut at that 
time and figure out the value, taking the 
total of all of them. This was an enor- | 


mous task. 
a | 
W. Cc. Reed, who joined the Aetna 
agency torce at Tulsa, Okla., Sept. 1, | 


1923 
first 
percent of 
interview, 


has written over $500,000 in his 
seven months. He closed over 83 
the applications on the first 
and collected advance pay- 
ment on over 95 percent of his written 
business. The fact that less than 6 per- 
cent of his prospects were rejected 
shows that he is discriminating in his 
selection of prospects. 


Frederick P. Anderson, vice-president 
of the Wisconsin Life, died at his home 
in Madison last week after an illness of | 
over six months. Mr. Anderson was 34 
years old and has been with the Wis- | 
consin Life since 1914. He graduated | 
from the University of Wisconsin in | 
1913 and the following vear entered the | 


services of the company as special agent 


In 1915 he was elected superintendent 
of agencies and following his return 
from the service, when he was seriously 


disabled from gas attacks, he was elected 
vice-president in 1922. Mr. Anderson is 
credited with much of the progress made 
by the company, which had only $2,- 
000,000 of imsurance in force when he 


became superintendent of agencies 


Miss Edith Wells, 


surance agent at Evansville, 


well known life in- 
Ind., has 


been elected i member of the board of 
directors of the Women’s Rotary Club | 
of that city She is a charter member 
of the club. which was the first woman’s 


Rotary Club formed in the United 
States 

Ernest E. Clark, aged 73, formerly 
president of the Bankers Life of Des 
Moines, died at his home in that city 
June 11 He was connected with the 
Bankers Lite for 30 years, retiring in 
1916 He was not only a capable and 
popular insurance man, but he was also 
1 community builder Many city ente 


ses were featured by hin 
Dr. C. Klippel, medical director of the 


American Lite of Hutchinson 
died last 


(sreat 
Kan week 

Philadelphia manager ot 
the Guardian Life, has just 
pointed by President Paul Loder of the 
Philadelphia Association of Lite Under 


writers as chairman of the publicity 


E. J. Berlet, 


been ap 


committee for the third successive vear 
Mr. Rerlet’s record is remarkable Wher n 
he took over the Guardian agene) 


| months which he a 


| hospital Saturday 





The 


place 


followin 
and tor 


company s 


1922 it held 47th 
year it jumped to 
1923 it ranked third of the 
60 agencies. Mr. B 





success is d 
that for vears 

affairs and 
vice-presi- 





in part 
has been a leader in civic 
activities He is a past 
dent of the International Association oi 
Clubs. His lite insurance career 
began in 1920, with the Philadelphia 
igency ot the Mutual of New York. 


~lny} 
ciuvp 


Rotary 


W. E. Simpson, jor the past 
years leading producer for the West 
Coast Life, has achieved the goal of $1,- 
000,000 paid tor business in elever 
nnounced at the 192 
convention of the company’s Century 
Club. For this achievement Mr. Simp- 
son wins a “bet” with the company of 
$500. When he announced his intention 
the company announced that it would 
make a present of $500 to the first agent 
who would accomplish this feat. While 
several others “entered the lists” at the 
time of this announcement Mr. Simpson 
is the only one to reach the goal. 


The many friends of Leonard L. John 


three 


among the field force as well as in the 
home office of the Guardian Life have 
learned with regret of his resignation 


Mr. John is leaving the company on ac- 


| count of the condition of his health and 


he feels that he can regain his former 
vigorous health by taking a long vaca- 
tion. On his return to business life he 
expects to engage in an out-of-door oc- 
cupation 


For a number of years Mr. John has 
been editor ot “Service,” the weekly 
house organ of the Guardian Life. He 


has very efficiently handled the prospec 
bureau for the company as well as 
supervising the preparation of the litera- 
ture put out by the company. The com- 
pany has announced that Edwin E 
Sterns appointed publicity 
manager John. 


been 
to succeed Mr. 
Phelps, gene ral agent of the Mu- 
Jenefit Lite at Omaha, Neb., has 
to Los Angeles for a short visit 
go from there to San Francisco 
soon attend the graduatiot 

exercises at Leland Stanford University 
where his son will receive his diploma 


E. J. 
tual | 
gone 

and will 
expecting to 


William R. Baker, Kansas superin- 
tendent of insurance, went to a Topeka 
for a tonsil operation 
and treatment for a chronic affection ot 
the throat He has been bothered for 


some vears and his physicians urged 
| him to have the tonsils removed and 
| then they could treat his throat wit! 
some show of removing the cause of his 
iffliction He was reported resting 
easily and expects to return to the ot 


late this week 

William H. Kingsley, vice preside 
f the Penn Mutual Lite, left this week 
ior a Mediterr inean cruise on the S. 5 
Duilio with Mrs. Kingsley and Will O 
Ferguson, Penn Mutual general agent at 
Evansville, Ind.. and Mrs. Fert 
The party will return about Sept. 1 
Recently the home office golf associa 
i dinner at the Marion Cricket 
honor ot Mr. Kingsley and 


guson 


tion gave 
Club im 


presented him with a pair of high-powe 
held glasses tor use on his ocean trip 
When Henry Borklund, field manage 
for the Great Southern Life ot " Dallan 
Oklahoma, goes over his territory” he 
travels in an automobile equipped with a 
radi onutht He savs he does this t 
hear what others are saying about hin 
while he 1 iway trom Oklahoma Cit) 


usually ac 


ythice But Mr. Borklund ts 


companied by hi wite on these trips ane 
the tact ts the both enjoy musical pro 
rrams and like to stav closely im toucl 
with the domes ot the world Hence 
the radio outtt Mr. Borklund and hi 
wife can drive along and listen to what 
is going on wm any part ot the country 
HH pert borne business with pleasure and 





St. 
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ts results. When he returned to his 
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ns Ben Thorp, Texas state manager 
= the Federal Life of Chicago, reached his 
ith milestone this week. There was a 
g dinner at the Thorp home in honor 
tf the occasion and best wishes tor an- 
her 50 years came in from all parts 
the southwest to the veteran life in- 
1rance man. Mr. Thorp left for Chi- 
igo following the celebration ot his 
" irthday, where he will spend several 
days conferring with company officials 
mcerning plans for the year 
Jay G. Sigmund, vice-president of the 
Cedar Rapids Life, has published an- 
ther book of verse, entitled “Land O’ 
Maize Folk,” which like his two prev- 
sus volumes has attracted considerable 
attention from critics in various sec- 
tions of the country. Mr. Sigmund has 
taken for his subject the common, some- 
times even the sordid, phases of lite in 
the middle west, and through his 
breadth of vision has brought out the 
veauty that les behind the common- 
place. He has not endeavored to picture 
beauty where there is none, but rather to 
portray life as it is in the “Land of 
n Maize.” and he has succeeded in bring- 
e ing out the picturesque in this land of 


c the co onplace. . ° ° ° 
. aipcinci Speed in service has brought together the policyholder, the 


cc ——— 


| LIFE AGENCY CHANGES | agent and the Home Ofhce of The Lincoln National Life 
Se Insurance Company. 

















: CHANGES BY STANDARD LIFE 
; St. Louis Company Announces New Mail is handled, business records are balanced, com- 
General Agency Appointments 


munication between all departments is dispatched with the speed 
of electricity. 


in Four States 





: Paul G. Bodley, who was formerly 
with the Travelers in Illinois, has been 
appointed state manager of the Standard . , — 
Lite of St. Louis in Wyoming with The usual battery of Addressographs is amplified by a 
headquarters in Cheyenne . ‘ . ‘ ‘ 
A. G. Storey has been appointed gen- many function machine that turns out premium notices and 
eral agent in ( olorado under State Man- Ss “ ‘ : 
ager William Walton. He was formerly Invoices ata high rate per minute. 
with the Kansas Life in Kansas 
\. D. Ballou has been appointed Kan- 
sas City manager He was tormerly 7 . ‘ ° . . . 
with the Mutual Life of New York and There iS a Ditto machine tor duplicating premium cards 
then with the Liberty National. He is . . ° . 
; brother of Manager Ballou of the and all similar data which saves the work of many clerks and 
Mutual Life at Louisville. , ‘ 
W. G. Dale has been appointed state gets results much more quickly. 
manager of the Standard Life for . 


Arkansas. He was formerly state agent 
ot the North American Life of Omaha 


This ‘speed in service” policy offers a distinct advantage 
to all who 





DIVIDES MINNESOTA FIELD 


Prudential Names New Ordinary Man- 

agers, to Be Located in St. Paul 
and Minneapolis _—— ee 
aren apn eee 

w 
]. W. Savlan, former special agent = \UINK UP’ — We 
the Prudential in Minneapolis, has 
been appointed manager 1 on 
pany in Minneapolis and northet Min 
nesota Earl Eide, tormerly  distric 
manager at Mankato, Minn., has beet Che 
promoted to manager tor St. Paul an 

vuuthern Minnesota territory. Both will 


‘LINCOLN 





have charge of ordinary business Che s * . | 
new managers take office after brilliant 
Pool Lincoln National Life | 
the new Minnesota Prudential execu | 
tives have distinguished themselves as 
igents and business-getters in the past | 

ind company officials are expecting big 
things trom the new division of Minne 
ita territory The appointees succeed | 
sruce Carpenter, resigned, formerly . . . ** 
mnager for Prodeatial in the eatice ‘‘Its Name Indicates Its Character | 
tate It is felt that division of the st ite 
» districts, each wit! i thanawger 


charge, will result in greater concet Lincoln Life Building Fort Wayne, Ind. | 


of effort | 


Life-Agency’s Firm Is Dissolved Now More Than $300,000,000 In Force 


has been announced that Baird & | 
(fr thbaker who have lene ue era | 

gents tor the Connecticut Mutual Lit 

" . ' 


number of vears, in I 
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Safety, Service and Stability 


ATTRACT PROSPECTS AND INCREASE AGENTS’ CLIENTELE 


SAFETY—Guaranteed by careful selection of risks and investments. 
SERVICE—Provided by an efficient and progressive organization. 
STABILITY—Assured by conservative business policies. 


Horne Office: 
Founded: 1867 





Insurance In Force Over $350,000,000 


For information concerning contracts: 


Des Moines 


Address Agency Department 








EDW. G. SOURBIER 


President Secretary 


Age of this 
Institution 
14 Years! 





in force 
more than 
$74,000,000 







Industrial 
Ordinary 
LIFE INSURANCE 


UME OFFICE. Indrenepeis 








WHY? 


PUBLIC SAVINGS INSURANCE CO. 


Public Savings Building : : 
PROTECTION FROM AGE 1 DAY TO 65 YEARS 


CHAS. W. FOLZ 


Life Insurance 


Indianapolis, Indiana 








CALIFORNIA STATE LIFE 


Insurance Company 


SACRAMENTO, CALIFORNIA 


Insurance in force over $48,000,000 
Assets in Excess of $5,900,000 


Capital and Surplus over $767,000 


Splendid opportunities for reliable, experienced 
Salesmen bearing proper credentials. 


Write J. R. KRUSE, Vice-President and General Manager. 

















UNDERWRITER 


have dissolved partnership, Mr. Baird 


becoming a special agent for Pinkus, | 


Mills & Pinkus, general agents for the 
| Northwestern Mutual Life 
baker is conducting the agency of the 
Connecticut Mutual pending the ap- 


Mr. Crum- | 


| pointment of a general agent in Indian- | 


apolis, which, it is expected, will be 
within a week or ten days. 


George T. Ashton 


George T. Ashton, of the Philadel- 
phia office of the Provident Mutual Life, 
has been appointed general agent for 
the company at St. Paul, succeeding the 
late Alvin G. Herrman. 





J. R. Townsend and C. B. Metheny 


J. R. Townsend, formerly general 
|agent at Kokomo, and C. B. Metheny, 
| district agent under the Pittsburgh 
agency, have formed a new general 
agency partnership for the Equitable 
Life of lowa, at Indianapolis, to succeed 
ithe late Wilmer Christian who was 
| general agent in that city previous to 
the time of his death. Mr. Townsend, 
| together with L. T. Boyd, developed an 
agency at Kokomo which led all other 


June 19, 1924 


Dodge. He will devote his entire time 
to cooperating with the company’s 
present organizations in the state of 
lowa and to opening and developing the 
now undeveloped territory in that state. 





Pilot Life Appointments 


S. T. Hopkins has been appointed 


| general agent of the Pilot Life at Mer- 


idian, Miss. Mr. Hopkins has estab- 
lished a splendid record in the past, and 


| has already made a good showing in his 


new position. The Pilot also announces 
that L. S. Gibson has been made man- 
ager of the Cheraw Insurance & Trust 


| Company, one of the company’s agen- 


Equitable of Iowa agencies during 1923 |! 


in growth over the vear before as well [ 


as in the amount of business written in 
excess of its allotment for the year. 
C. B. Metheny has been one of the lead- 


| ing personal producers of the Company 


for several vears, and has had much 
| success in organization work. 


Wayne C. Metcalf 
The Equitable Life of Iowa _ has 
recently entered new territory in Vir- 
ginia with headquarters at Richmond 
and has appointed Wayne C. Metcalf as 
general agent in that district. Mr. Met- 
calf has had more than five years ex- 
perience in life insurance work, going 
to his new connection from the Equit- 
able Life of New York where he has 
been a successful special representative 
in the Richmond territory. Mr. Metcalf 
is a graduate of William and Mary Col- 

lege and Columbia University. 


Carl Peterson 


Carl Peterson, who has for some time 
been general agent of the Mutual Trust 
Life, has been promoted to lowa state 
manager, with headquarters at Fort 





—_— 


cies. 





Paul Hawkins 


Paul Hawkins, state manager of the 
Peoria Life for Indiana with 
quarters in Indianapolis, will be trans- 
ferred to Ohio as state manager, August 
1, with headquarters at Cleveland. Roy 
Carmack, of the Indiana office goes with 
him. Mr. Hawkins has been with the 
Peoria Life seven years, beginning at 
the home office. Ross Halgren, now : 
Terre Haute, will go to Indianapolis as 
general agent. 


head- 


Bruce Carpenter 
Bruce Carpenter of St. Paul, Minn 
who recently resigned as Minnesota 
manager for the Prudential, has taken 
over the St. Paul agency of Old Colony 
Life of Chicago. 





A. F. Colwell 


A. F. Colwell, who has been state 
agent for the Union Central Life for the 
past 11 years with headquarters at 
Fargo, N. D., has resigned, effective im- 
mediately. No successor has yet been 
named by the company. 





Stanley N. Randolph 


Stanley N. Randolph has been ap- 
pointed assistant manager of the Mis- 
souri State Life branch office at Seattle, 
Wash., to cover Washington and north- 
ern Idaho. Mr. Randolph has been with 
the Seattle office since early in 1922, 
having been in the fire insurance busi- 
ness prior to that period. Shortly after 
going with the company, he was put in 
charge of the district office in Spokane, 
remaining there until last winter wher 





JOHN W. DRACOO, Secy. 


WESTERN RESERVE LIFE INSURANCE COMPANY 


HOME OFFICE WESTERN RESERVE LIFE BUILDING 
MUNCIE, INDIANA 


WESTERN RESERVE LIFE INSURANCE COMPANY, MUNCIE, INDIANA, insures 
the whole family from one year to sixty years of age. 
COMPANY noted for its prompt payments of claims and service rendered to policy holders. 


—WRITE TODAY— * 


Fine agency openings in Indiana and Ohio 


An OLD LINE LEGAL RESERVE 


A young company with great opportunities 


J. H. LEFFLER, Pres, 








New Policy 


Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 


Broader Double Indemnity Clause 


Loans at end of Second Year 


INSURANCE CO. 


66 BROADWAY 





ORGANIZED 1850 


NEW YORK 
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assist Manage r 
the 


returned to Seattle t 
ompkins in the development of 
Scattle-Tacoma territory. 


V. O. Laune 


V. O. Laune has been appointed gen- 
cral agent for the Royal Union Liie ot 


les Moines at Denver, to cover the 
ntire state of Colorado. Mr. Laune 
a young man, but has had an exten 
ve training in salesmanship. 





LIFE 








INSURANCE 


this region, and shows a successiul rec 
ord of insurance work. 
W. B. McShan 
Dan Boone, president of the Midla: 
Life, Kansas City, announces the ay 
pointment of W. B. McShan Dallas 
Tex., as manager, with offices at 732 


Mr 


Texas 


Wilson Building 


charge of castern 


McShan will 


Great American Appointments 























EDITION 








on: (1) Should the refunds of amounts 
paid under protest by the New York 
companies be allowed? (2) If so, should 
the re 1 be made by the comptroller 
of this state or should it be allowed by 
thi bill 
Ne \\ 
Y« the 





Life’s Hartford Contest 


Mutual 








“a8 = \ meeting f agents of the Mutual 
J. Alfred Tougas «| oe ‘ 
ry fr A . I F H . | t New Ve in vas cid 1 Har 
The Fidelity Mutual Life announces gr Sregigoehaar sector Th ese recat Ee result of a contest of four 
ail P | Alfr 1 r . ‘ sor Kan., nnounces 1 appomntment of nthe } ‘ teame ant 
€¢ appointment ot J. tread ougas as 4] eg ore coeaearal r nti etwec i capta 
state manager tor Rhode Island, Beloit K ‘ ew Me Pon ~~ E. H. Tucker and W. M. Burdick 
vith headquarters at 208 Hospital Trust “”* ¥ Bean: Em *y K - ais Capt ucker’s team being the lose 
Building, Providence, R. | a mas lec ches for the winners 
_— __ M re » oll ok. guest of 
A. H. Hohenstein Ward H. Porter on x ed the agents attend 
4. H. Hohenstein has just been ap- Ward H. Porter, for the past two . M oy ¥- 
’ . . ( ce . eing the é 
pointed general agent of the Philadel- years anager of the Los Angeles é , . ' C 
: ; : . , Ime usiness ever cd ‘ 
hia Lite at St. Paul, Minn. ranch office of the Missouri State Life - \f - ‘ ; 
‘ ‘ i c ‘ t «v1 t 
—_—_— has resigned to devote s time to per- | 
J. C. Lakin sonal production W. O. Dutton, | 
I. C. Lakin has been appointed ge1 charge ot the I acihe (« a. age ‘ ie - | Ohio Tax Cases in Trial 
ral agent of the Northwestern National | ‘© Company, has gone to Los Angeles | alene - 
- in tn ail e satiate ten le; 
or territory in South Dakota, with MANSES INE Omics : . : h ‘ ' +} Net 
headquarters at Winner. Mr. Lakin is @#PPperntes | Cas s he et detert 
elatively new at the business, but has! ——— , o¢ eal alte 
established an enviable record with an Life Agency Notes ; pers , ee Piste fe ? 
castern company. — age: , ame 3 ; sialeel a 
SS i t sa I i? ‘ I | ‘ ‘ 4 ! > ead 
F. V. Reaney past 35 years an head G lof $80,000 e decisi e Aet 
tr ers ‘ t) x Con s bee | ' 
F. V. Reaney has been appointed gen- | appointed district el = ‘ j . ad > r setti 
ral agen the Security | rae th-| Penn Mutual | ott ses I 
eral agent ot the security we i nortn i , 
vest Iowa, with headquarters at Spirit | ~ ; . es ; nts c 
l k M Rean By 1¢ 1- ry H - . tur i ( | ‘ Sit (x Atlas Ass an 
Lake Mr. Neaney Was at one time con nati f " su He 2 : — 
nected with the Pacific Mutual, later vote is « ners t $6,000; H ‘ nt & indet t 
Managing a general insurance agency in} business and sw s s “ 34,0007 c $8,000; Paternell 
ead ‘ San Diego, ¢ ‘ S730 ' life $23.000- S 
northwest Iowa for six vears. He has} For y years } ‘ : 
; ma ears he s £ ul ag $8.000: ] ! 
been special field representative tor the | fo he Phoenix Mut s Cant Reassura 
Northwestern National in southern Min- iti, the « pa ‘ ‘ s pain - £ anie 
ee ‘ 
nesota for the past vear. siete ‘ ‘ S 
a Harve I Ing? super em ‘ The ‘ . ese 
gents I Br W ‘ me 
Homer Dyas gFencs he Mu New ¥ - 
, ‘ Milw has mploy of t SSO \ a 
rhe Security Life has appointed He aaa ie } - H ‘ 
er Dyas, formerly with the Farmers ssi “ , 
National and later with another Chicag« : \ new " ® 
; he — 
company, general agent at Danville, I! . : oe - 
a . Si ; cated ‘ Penn Mutual’s “Flower Day 
Mr. Dyas has large acquaintance in| by Mr ge} 
Poasscihl } 
a ] I¢ g 
fi ~ é ' c 
EASTERN STATES ACTIVITIES Is a 
| < S 
, . ‘ ~ 4 — ~ 1) 
BUFFALO SCHOOL IS OPENED | schools charge Mr j . 
en Buffalo course w ‘ . e- | . , - 
nsive as those g 
Four General Agents Among 112 En- |" ; > : ; , . $s 
previous summer s < s 
rolled for Course Under Direction mrovements have he , £ S es s s 
of Griffin M. Lovelace Each student w e require 
—— 1S hours a eek selling " a “ : 
‘1 EF - : da proble s obst es wit £ " ‘ 
BUFFALO, N. Y.. June 13 F< . 1) “ ‘ gr 
general agents of this city, H \. Vidal y -“ s expe : lh we T) vill 
Harvev Weeks, 71 M. Searles 1 Sid . ; : om \I < 
ney Wertimer, were among the 112 stu 
. . y - ’ 
dents enrolled tor the Opening SCSSIK CONTROVERSY OVER TAXATION | 
of the summer school life msurance - ' Old Colony Expanding 
~ veges : the University - Buffal Connecticut and New York in Tangle Col x 
it was also noticeabic that at tie . ‘i o . ane \ Wex 
students were numerous men wl have Regarding Life Companies Under \\ s 
made their mark already in the insur Reciprocal Law 
ance business. . - : \ CG 
Phe school started auspicioush HARTRORD, CONN An] M West Virg De 
full enrollment. It is held the nertant question is involve the » Dist oO 
downtown business sectior Goritt \I atter of the reciprocal re » tee a 9 L 
Lovelace, head ot the nsu ce sales | twee ( ecth New \ 9 , s ve - R 
manship course in New York Univer-| jife insur nee compat uxes. As a re P . 
sity, is in charge and associated with] cult , ecent litig in New York S 
um are James | Bragg. New York] which was favorable .e insurance 
University Russell H. King, superim-] companies , the Ne York } " . 
tendent of agencies of the Lite & Casu-| companies has bee e by that state | Report Record June Business 
alty ot Tennessee and George H | on account of — ‘ . 
Doggett of the Boston oftice « the | turnec ‘ ellat S ! 
lohn Hancock Mutual i here re sey t< Howard FP arr e e 
eral students from other cities in the] co: ssione a . nal 
nited States and Canada , l eft < ( ‘ « 
Ihis, Mr. Lovelace said, was the tiith| fund ¢ Connecticu es | 
mmer school in lite insurance sales me , ess New York « ' | ) 
manship to be held in tl ( nt the hee ri e New \ k 
thers having been at Pittsburg Sa SS ‘ ui 
rrancisco Los Angeles ind St ls 1; the 
Lhe tirst school ot this hind ever st rted \¢ t thre ‘ < 
“as opened m imat Carnegie I titut } < ndited } bs 
Mr Lovelace wl te i rie i ( < Nn 
ocited mh his presse ca if wit « 
New York Unive t\ | more tl ( ‘ cut t 
mm students have completes New \ ( lL) j ‘ { 
ourse m Carnegie | t ‘ Nev \ i uly t t mw t | . 
niversity ind thre various other ‘ y we 





New Policies 


New and appealing line of 
policies being written. 
Rates exceptionally attrac- 
tive. 

Unusual contracts to 
agents. 

Several splendid agencies 
open in Iowa. 


Write for information 


Louis H. Koch, President 


NATIONAL 
AMERICAN 


LIFE |INSURANCE COMPANY 


Burlington, lowa 














ACTUARIES 








ONALD F. CAMPBELL 


CONSULTING 
ACTUARY 
160 N. La Salle’St. 
Telephon.~ State}7298 


CHICAGO, ILL. 














A. GLOVER & CO. 


* Consulting Actuaries 
Life Insurance Accountants 
Statisticians 
™@ South Le Salle Street, Chicage 








Actwarnes & Exammers 
600 Gates Building 
Kansas City, Me. 


OHNE. HIGDON 
OHN C. HIGDON 











RANK J. HAIGHT 


CONSULTING 
ACTUARY 


618-41) Hume-Mansur Bidg. 
INDIANAPOLIS 
Hubbell Bidg. DES MOINES, IOWA 











DERIC S. WITHINGTON 
CONSULTING ACTUARY 
248 


94 Insurance Exc —— Bidg 
Tel. Walnut 3761 DES MOINES, LA. 








J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premuums, Reserves, Surrender Val- 


ues, otk Calculated Valuathons 
and Fxaminatons Made Policies 
and all Life Insurance Forms Pre- 


i The 


Specialty 


Law of Imsurance « 


OKLAHOMA CITY 











. ACTUARY 


19 $ 


| H. NITCHIE 


La Salle St 


CHICAGO 


1523 Assoc:atioe Bidg 
Telephone State 92 








D epeene C. HARVEY 
CONSULTING ACTUARY 
Cheusical Building ST. LOUIS MO. 
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Organization 
Methods 


Personnel 





H. A. HOPF & 
OMPANY 


MANAGEMENT ENGINEERS 


Specializing in Advisory Work for 
Insurance Companies 


Equipment 


Main Office—40 Rector St., New York 
Western Office—327 S. La Salle St., Chicago 


Standardization 
Modern Office Planning 

















W. L. MOODY, JR. 
President 


ASSETS 
Real Estate Owned.......... $ 057,573.54 
Mortgage Loans (First Lien 

on Real Estate)........+- 6,101 ,583.63 
Collateral Loans ........+-- 25,000.00 
Loans to Policyhoiders (On 

this Company’s Policies)... 1,655,851.80 
arr ere 6,128,425.85 
Coa te Bambee cccccccvcese 1,489,106.55 
Certificates of Deposit (De- 

MONE) ccccccsccccececece 2,452.15 
Interest Due and Accrued... 394,499.82 
Deferred and  Uncollected 

Premiums (Net) .......++++ 307,849.80 
Due from Other Companies 

Account Re-Ins. ......--- 7,500.00 
Unearned Fire Insurance Pre- 

MIMS .ccccccccccccccces 745.35 

Total Assets ....++seeeees $17,070,588.49 


Increase in Admitted 


LIFE INSURANCE 
IN FORCE 
$215,037 ,404.00 





American National Insurance Company 


OF GALVESTON, 


SHEARN MOODY, 
Vice-Presiaent 


FINANCIAL STATEMENT DECEMBER 31, 1923 


ancrease in Insurance in Force........sccccessecceececs $33,579,608.00 
Assets...... 
Increase in Surplus Security to Policyholders............ 
SURPLUS SECURITY 
to Policyholders 
2,869,171.45 


Operates in 21 States and the Republic of Cuba 
Total Paid Policyholders Since Organization, $14,328,720.46 


TEXAS 


W. J. SHAW, 
Secretary 


LIABILITIES 


Net Reserve (American Ex- 
perience Table, 3 & 344 %)$13,688,716.00 
Reserves for Death Losses in 


Process of Adjustment or 

Adjusted and Unpaid..... 160,679.10 
Reserve for Taxes and De- 

BOOSIEMER cccccescceescece 133,623.70 
Miscellaneous Liabilities . 223,398.24 
Capital Stock ..$1,000,000.00 
Assigned Fund 

and Surplus .. 1,869,171.45 
Surplus Security to Policy- 

ON OO rr 2,869,171.45 

Total Liabilities .......... $17,070,588.49 


2,773,964.00 
313,347.00 


ADMITTED ASSETS 
$17,070,588.49 














ARTHUR E. CHILDS, President 


The Columbian National Life 


Insurance Company 
BOSTON, MASSACHUSETTS 
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Columbian National Agents are in a position 
to offer the best forms of 


LIFE, ACCIDENT and 
HEALTH INSURANCE 


Policies backed by one of the strongest com- 
panies in the country, having ample capital, 
surplus and highest standard of reserves. 
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IN THE MISSISSIPPI VALLEY 








GIVE VIEWS ON PART-TIMER 


Presidents of Two Omaha Companies 
Consider There Is a Field for 
Agents of That Type 


OMAHA, NEB., June 17.—Speaking 
of part-time insurance writers, F. J 
Uehling, president of the North Amer- 
ican National Life, said: “I, tor one 
have had a great many part time men 
and if handled right, they will produce 
a nice volume of business 

“As a rule part-time men do not write 
enough business to justify them being 
in the insurance business, but by allow- 
ing one to line up prospects, and then 
sending in a full-trme man, the full-time 
man can go out and write a great deal 
more business, than if he had to go out 
and line up his own prospects. 

‘We also work through the bankers, 


which some oi the companies do not 
think is right, but I have found that 
business produced through banks is a 


great deal better class of business than 
where it is just picked up as you come 
to it.” 

Clyde G. Smith, president of the 
Northwestern Life, said: “This com- 
pany does not approve of the part-time 
man in cities of any considerable size 
However, the part-time man is an abso- 
lute necessity in the rural districts 
Companies cannot get enough full-time 
men to properly cover the territory 
Our experience with the part-time man 
is that his business usually stays on the 
books better than the full-time man’s 
business, and is generally secured at a 
lower cost. 

“This is a subject that has been much 
discussed, but it depends entirely upon 
the viewpoint. As an illustration, the 
viewpoint of the life underwriters as- 
sociation is to do away with the part- 
time man, but this is something that | 
do not think any of the companies will 
every agree to, but as previously stated, 
I do think that the part-time man in 
the large city is a regular parasite, and 
should not be tolerated.” 


Standard’s Chicago Plans 


Henry C. Springston, who has been 
appointed manager of the Chicago agen- 
cies of the Standard Life of St. Louis, 
with offices in the Webster building, in 
addition to supervising the Chicago 
business, will build up a general agency 
of his own. Albert Laib, one of the 
Chicago general agents of the Standard, 
died a few days ago. The other general 
agents, Goodchild & Kneipp, will con- 
tinue and will open another office, thus 
giving them two offices in the city. 


Indianapolis Life Men Met 


The Chicago agents and medical ex- 
aminers for the Indianapolis Lite met 
with home office representatives last 
week for luncheon conferences Dr 
J. B. Young, medical director, met 
with the examiners at luncheon at the 
LaSalle, Elder Porter, actuary, meet- 
ing for a conference with the agents, 
while he was present in Chicago tor the 
meeting of the American Institute of 
\ctuaries. 


Hold School at Fargo 
Fargo’s first school for prospective life 
insurance underwriters began June 9 
and closes June 21. A class of 12 men 
is taking the instruction under the di- 
rection of officials of the Equitable Life 
of New York. W. L. Boyce, district 
manager at Fargo, is in general charge 
of the school. S. D. Krueger and J. S$ 
Hickey of St. Paul are the instructors 
who are conducting the classes. 
Similar two-week courses will be con- 
ducted in Fargo three times a year from 
now on, according to Mr. Boyce 





LIQUOR SITUATION SERIOUS 


Less Drinking by Laboring Man, But 
More by Those Who Take Big 
Policies, Omaha Officials Say 


OMAHA, NEB., June 17.—The effects 
ot the alcoholic drinks consumed today 
as compared with before prohi- 
went into effect are more serious 
officials of some of the 
The president 


those 
bition 
according to 
(maha 
company 


companies 
said: 
observation is 


me 
“Our that the effects 
of alcoholic drinking of today are more 
certain those 
who seek insurance than formerly. This 
is doubtless due to the larger percentage 
of so-called ‘bad liquor,’ as well as be- 
cause drinking seems to more gen- 
eral among a class of people who did 
not care particularly to drink until they 
were prohibited legally from doing so. 
“On the other hand it is probably true 
that among the laboring classes, who 
patronized saloons in the former days, 
there ts less drinking today. However, 
the laboring class purchases small pol- 
icies, whereas the class first referred to 
purchases policies for large amounts, 
making the effect more apparent.” 


serious classes ot 


imong 


be 


Many Home Breweries 


Clyde G. Smith, president of the 
Northwestern Lite, said: “We _ have 
more difttculty now in ascertaining the 


habits of applicants as to drinking than 
did betore prohibition went into ef- 
tect. We are constantly getting reports 
on applicants stating that they make 
moonshine and drink it, but there is no 
way to find out whether they are drink- 
ing to an extent that is injuring their 
health, or as to the quality of the liquor 


we 


they consume 
“From reports received, it would in- 
dicate that a large majority of the 


American homes have been turned into 
brewertes, distilleries, or wineries.” 


Dr. W. R. McGrew, president of the 
Prairie Life, said: “Yes, it is vastly 
more difficult to ascertain the habits 
ot applicants with regard to drinking 
than betore. In tact we get very little 
information along that line. 

The time is too short to have ascer- 


tained anything very definite or reliable 


is to the effect of alcoholic drinks of 
today as compared with those of some 
years back jut it would not require 
in expert to make a prophecy that the 
continuation of the consumption of the 
brand of booze that’s being consumed 
today will greatly increase the alcoholic 


1azard which existed when quality was 
> of the siderations in the 

alcoholic beverages 

too short, and 


“on ro- 

, C pt 

luction of 
The tin ! 


1 
ne Das peen 


loubt it we will scientifically get beyond 
ie stage of prophecy sooner than pos- 
sthly ten years from now.” 





Plan Lincoln National Picnic 


The annual picnic, first of a series of 


outings planned during the summer 
months and early tall of the Lincoln 
National Life Social & Athletic As 
sociation, a home office organization, 
was scheduled to be held Wednesday 
afternoon, June 18. President Martin 


Johnson and Chairman Willard Brudi 
t the entertainment committee an- 
nounced arrangements for a real old 
fashioned picnic. The first and third 
floors of the Lincoln National home 


office furnished opposing teams for the 
baseball game, with “barnyard” 
tennis and all manner of stunts provided 
by the committee for the others 

The officers of the Social & Athleti 
Association are: President, Martin Joht 
son: vice-president, Alice O'Reilly: 
. Rowland; assistant 
Alma Scherer; treasurer, Gertrude 


golt 


sec- 
retary, F secre 


tary, 
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kK s: directors, Jerry ] Klinge 


ger, and Clare McDarby. 


Minnesota Commissioner’s Ruling 








mmander Wells is ssur : 
g to the effect that it has always 
position of the department that 
re applicatio1 me il ex- 
ition and statements to the edica 
iner, must all be comp leted and 
condition that the company w d 
i position to either accept or re- 
the application witho rthe 
. prior to the date on which the 
cant’s age changes, to entitk im 
le age rate prior to the change To 


ile him to obtain the rate 
’ 


his ¢ ze, the ap 


previous to nNange ot ag 
ition and all of the representations | 
necessary to complete the application 
be made prior to the date of the | 


insured’s age change 


Hold District Conference 


District No, 33 of 
Illinois wi 


Legislative 
surance Federation of 


1 col i lin? ri M Il 
June vitl Jean Pope is ir 
Jose] E. Ca der nanag t! 
Ocea Accid d me t id 

‘ neois I at \ re S king 
ves manag f tl North Ar 
Roval N. Al Sec y the Illinois 
Fed : r i Jol ‘ La hier 
Springfield, I ! an of he dow 
stat ommi ! 1] ois Fed i 
tion, will be ge sts at the eeting 

Distric No. 8 w hold its « f 

it Belvidere Jur 7 Mark I. H 
Belvidere is chair i of the commi 
and Elza 1} Sha s t \ I ( 
Sherman of Waukegan, Edward Li s of 
Hebron and Charles Ta of M ig 
omplete the Xe tive mmittec T 
speakers of th ing iclude Charles 
H. Burras, manager Joy & Co: CW 
Olson general ager of Chicag ind 
Royal N. Allen, se« i t ] s 


Federation 


Mississippi Valley Notes 


George T. Wells, life insurance agent 
}at Boonville, Ind., who suffered a stroke 
lof paralysis several w ks ago, is stil 
| confined t his |! but his ditior 
has improved son during the past w k 








IN THE SOUTH AND SOUTHWEST 








HENRY IS NOW COMMISSIONER 


Supreme Court Reaffirms His Appoint- 
ment, Ending Dispute Over 
Mississippi Post 
IACKSON, MISS., 


Henry will continue 


—T. M 


insur- 


June 17 


in otce 


as 


ance commissioner of Mississippi as the | 


result of the reaffirmation by the state | 
supreme court of the holding of the 
Hinds county circuit court that the 
appointment of Stuart C. Broom to that 
thee by former Governor Lee M. 


The litiga 
retusal 


was null and void 
the result 
governor 


Russell 
arose 
rormer 


of the 
approve 


tor 


by the 


as 


to 


Russell's retirement in office 
followed by the appointment Mr 
Broom who was then a special assistant 
office of former Attorney General 


ot 


in the 
Potter 
by Governor Whitefield, when the latter 
went into office next day and the com- 


missioner refused to give up his office to | 


Mr. Broom, the latter taking the matter 
to court. The decision of the higher 
court states that the governor has au- 


thority only to pass upon the sufficiency 
and insufficiency of ot office 
holders, that a period of ten days must 

allowed such officeholder to 
his bond conform to the requirements 


bonds 


and that no successor must be appointed , 


within that length of time 


State Reserve Has Good Start 


ihe State Reserve Lite Fort 
Worth, Texas, is proving very popular 
with its home folks During the first 
eek's operations the company wrote 
$300,000 of business, according to Frank 


superin 


McGonagill, vice-president and 
agents. The entire amount 


the city of Fort Worth 


dent or 


was placed in 

j company will shortly begin estab 

lishing agency plants over Texas and 
its operations to all parts of the 


Opens Chattanooga School 


Director Chas. J. Rockwell of the 
division of life insurance salesmanship, 
iversity of Pittsburgh, with his en 
faculty, began a summer term of 
imous school on Jur e 9 at Chatta 
ea, Tenn., under the auspices of the 
inderwriters’ associatior hat 
The standard Pittsburgh course 

ng given and the entire faculty 
members, is in charge The class 


nade up of representatives from 21 


anies and come from different 
States of the south who have, for the 
t time, had this opportunity made lo 


1 
available 


Vilmw 


the | 
hond of Mr. Henry the day before Mr. | 
This was 


Mr. Henry’s bond was approved | 


make | 


| UNION LIFE AGENTS’ MEETING 





| — 
Program of the Convention That Will 
Be Held in July at Rogers, 
Arkansas 





Che officers of the Union Life of Rog 


j ers, Ark., have announced the program 
tor their annual agency convention to 
be held at the home office July 10-11 

| Elmo E. Walker, general manager, will 


| be in charge ot the affair. On the first 


atternoon the delegates will all be taken 


| to Dream Valley, the home of President 
J. W. Walker of the company, where 
they will be quartered rr the night 
Dinner will be served there and break- 


The Dream Val 
it the 


st cond 


fast the next morning 
ley Club will hold its meeti1 
home President Walker 
morning. The program is 


1g 


ot the 


as follows: 


First Day, July 10—Morning Program 


| 1o a. m Meeting called. to order, 
| Elmo E. Walker, general manager Union 
Life 
Invocation—Rev. T,. C. MeSpadden is 
}tor Regers Presbyterian Chure! 
Convention Singing Led by Chas 
| Evans 
j Address of Welcome J W Walker 
president Union Lif 
Response to Address Wi I 
\. G Albright ishier Bank Hoxi 
Hoxie, Ark 
“My Observations su ( : 
nissioner.”” Bruce 7 Bullior nsurance 
commissioner of Arkansas 
‘Our National Government ss & ; 
man, congressman fron \rkansa 
12:45 pon Adjournment 
Luncheon Program 
Retary Club Reoms, 12:45 p. m. 
Invocatior Rev R. I Austir pastor 
Rogers Baptist Churs 
Singing Led by Chas. Evans 
Address of Welcon on Be ilf of the 
Banks of Rogers EB. « Sharp, president 
Farmers State Bank & Farmer Trust 
‘ 
Address of Ws t Behalf f tl 
Churel of Rogers I a 
¥, pastor Central Methodist Church 
Address of We yrs n Behalf f } 
Roger Rotary Club—Z, I Reagan, pres 
dent Rogers Rota Club 
Address of Wel on I i f ti 
Rogers Communit Club I Owen 
president Rogers Community Clul 
Address of Welcome on Beha of City 
Officials and Town—H. T. Penr mayor 
f Rogers 
Response—R. M. Malpas, presid 
surance Life, Des Moir 
Afternoon Program—2:0 p. m. 
“Relationsl Betw n Banks d Lif 
Inst i (ompatr ~ Cc. M. Car righ 
Managing Editor I Nationa Under 
wri inv 
Misc sus Discussior 
4 ’ ) Va ‘ 


NCE 
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EDITION 





| JOLIET 
| “The Best City in Illinois in which to Live” 


At the 1923 convention of the Illinois State Realtors, 
Jcliet was voted the best city in the state in which to 


live. The convention was held in another city. 


Joliet is one-hour from Chicago with frequent express 
service. $20,000,000 in wages are paid to the 65,000 peo- 
ple living in the county—40,000 of them within the city 


limits. They have $8,350,000 deposited in Joliet banks. 


A healthy, prosperous, growing industrial city, which 


offers a fine life insurance opportunity. 


A Register Life General Agency Contract, a contract un- 
der which a good man can finance himself without hard- 
Write, 


ship and without mortgaging his future, is open. 


in confidence 


REGISTER LIFE INSURANCE COMPANY 


Incorporated 1889 
DAVENPORT, IOWA 











Double the Business 


with less than 


A Quarter of the Salesmen 


A review of the decade in which this has 


been accomplished shows: 


1. Increasing income to the 

salesman. 

Decreasing cost to the 

buyer. 

Dividend Increases in each 

of the last three years. 

More co-operation with 

our salesmen than ever 

before through 

Careful Selection Required Training 
Scientific Supervision 

Direct-by-mail Advertising 

National Advertising 


PHOENIX MUTUAL 


LIFE INSURANCE COMPANY 
HOME OFFICE: HARTFORD, CONN 


First Policy Issued 1851 
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Declaration of Independence nv 

KA 

A FACSIMILE copy of the Declaration “a 

of Independence has been issued by the. Nx 

John Hancock Mutual Life Insurance Com- pat 

pany. ri 

This reproduction is a composite reduced — 

facsimile, one-quarter size, taken from a Po 

facsimile reproduction of the original Dec- SY 

laration of Independence made by W. I. 3 

Stone, in 1823, under the direction of John Me 

roy Quincy Adams, then Secretary of State. ey 

o The ssed Declaration is in th ry 

cx} € original engrossed Veciaration 1s in the t3, 

aM custody of the Librarian of Congress at My 

“64 Washington. The John Hancock Company it 

4) will be glad to send a copy of the Declara- aN 

io tion to any person sufficiently interested to 2) 

ro ask for it. att 
biol, 
nw 














e 
sof Lire INSURANCE COMPANY 
Rg) oF BOSTON. MASSACHUSETTS 
> i 
i Over Sixty Years in Business. Now Insuring Over One 
“54 Billien 850 Million Dollars in Policies on 3,300,000 Lives. 
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The Systeman 
Security Holder. 


A highclass leather container for 
policies of all kinds, bonds, and 
other valuable papers. 

It gives your client a service. 

It gives you a record of his 
insurance, dates of maturities, 
expiration of terms, dates when 
policies are full paid. 

You cannot use them without 
making money through their use, 
as a trial will demonstrate. 








The Price is $2.25. 

There is a large size at $3.15. 

Liberal quantity discounts. 

Send me the attached slip and look over the Holder. 


I would like to examine a Systeman 
Security Holder. If I decide to keep it 
I will remit $2.25 within ten days. If 
not, I will return the holder. 





E. L. KAUFMAN 


| Room 965 
209 So. La Salle St. 
Chicago, Ill. 


Name 


Address 


NATIONAL 


? 











UNDERWRITER 


m.—Recess at Dream 


at Dream Valley. 


4:30 p 
6 p. m.—Dinner 


Second Day 
Morning Program 


m.—Breakfast at Dream Valley 
—-Annual meeting of Dream Val- 
ley Club, presided over by Finis E 
Stockton, president of the club 
Roll call. 
Reading of minutes of 
Unfinished business. 
New business. 
Announcements 


8 a, 
Ya. m.— 


jiasSt meeting 


i 

Address—R. M. Malpas, president Re- | 
insurance Life, Des Moines, lowa. | 
Miscellaneous Discussion — J, "st 


Walker, president Union Life. | 
President's Annual Address—Finis E 
Stockton, president Dream Valley Club 


Presentation of Gavel to New Presi- | 
dent—Finis E. Stockton | 
11:30 a. m.—Drive to Bella Vista for | 


lunch. | 
Afternoon Program 

| 

Vista | 


12:30 p. m.—Lunch at Bella 
1:30 p. m.—Party return to Rogers. | 
2:30-3:30 p. m.—Free hour in Rogers 


3:30 p.m Cars leave Union Life office 
for Monte Ne 
6 p. m.—Dinner at Monte Ne, 





MUTUAL LIFE VIRGINIA CLUB 
Robert B. Augustine, District Manager 
at Richmond, Elected President at 
Annual Meeting Last Week 





Robert B. Augustine was elected 
president of the Virginia Field Club of 
the Mutual Life of New York at its 
meeting last week, succeeding John S 
Efford of Farnham. Vice-presidents for 
the ensuing year are: Clark E. Lindsay, 
Charlottesville; H. EF. Hyatt, Norton; 
W. L. Pierce, Christiansburg: W. O. 
Bristow, Franklin. J. B. Hutcheson of 
Roanoke was reelected secretary-treas- 
urer. The new president of the club is 
district manager at Richmond for the 
Mutual Life and is one of the leading 
producers for the company in the state. 
Under the leadership of President Ef- 
ford, all records for production of busi- 
broken the past vear. 
the speakers were J. B. 
Hutcheson, district manager of Roan- 
oke: W. O. Bristow, district manager 
at Franklin: Eldon D. Wilson, Virginia 
superintendent of agents: E. G. Sim- 
mons, district manager at Norfolk: C. H 
Cuthbert, Petersburg. “How to Deliver 
Insurance After It Is Written”; A. S. 
Crait, Roanoke, “Life Insurance Needs 
of Teachers and How to Meet Them”; 
H. E. Hyatt, Norton, “Moral Character 
Behind Life Insurance.” 

At luncheon following t morning 
session, Samuel B. Love, Virginia man- 
ager, made a talk on “Enthusiasm,” and 
Dr. St. George T. Grinnan, medical re- 
feree, rec the achieve- 


ments ot 


ness wert 
Among 


he 


ounted some ot 


medical science. 





Plans of Oklahoma Life 


Oklahoma Life, which was or- 


The 


ganized April 30, 1924, has already 
issued nearly 2,000 policies, and expects 
to increase its capital to $100,900 this 
fall. It writes ordinary and industrial 


life insurance and accident and health. 
G. W. Whitten, secretary and general 

manager, was with the Hartford Life in 

North Dakota, when that company was 


| ference 


June 19, 1924 
devoted afternoons to writing business 
and the mornings to classes. One oj 
the outstanding records was made by 
John O'Neil, Jr.. a newly appointed 
agent, who applied for $55,000 during 
that period, placing him fifth in the 
class. 





Holding Annual Agency Rally 


The annual convention and sales con- 
ot the Great Southern Liie of 
Houston is in session at Galveston this 
weck, a four-day sales program being 
conducted for the agents of the com- 
pany by W. E. Bilheimer of St. Louis, 
who is nationally known as a life insur- 
ance speaker. The convention opened at 
the home office in Houston on Tuesday 
and after a brief session there adjourned 
to Galveston. The convention will con- 
tinue through Thursday and Friday, the 
sales conference being entered first with 
an elaborate program of entertainment 
Mr Bilheimer’s conference program 
began with the fundamentals of life 

surance and before the close of the four 
davs’ he will give a brief analy- 
sis of policy contracts and sales methods 


session, 





Scuthern Notes 


Friends of Abe Carroll, Jr., of the Re- 
liance Life in Texas will be interested to 
know of his marriage to Miss Alice ¢ 
Cox of Dallas on June 12 

The license of J. R. Qwen of Tulsa, 
Okla.. agent for the Missouri State Life 
Was suspended at hearing before the 
insurance board at Tulsa Monday. Owen 
failed to appear before the board. He 
was charged with violating agency laws 


J. G. Read, Oklahoma insurance 
missioner and C. C. Day, ) 
the Oklahoma Association of Life Un- 
derwriters among those who hz 
signified their intention of attending the 


National iation convention at Los 
Angeles 


president of 


are 


\sso« 











| PACIFIC COAST 





PAY TRIBUTE TO F. H. DAVIS 


Coast Agents of Equitable Life of New 
York Write Record Busi- 
ness in May 


As a tribute to Agency Vice-President 
F. H. Davis, the western agencies of the 
Equitable of New York in Washington, 
Oregon, California, Colorado, Idaho, 
Montana, Nevada, New Mexico, Utah 
and Wvoming excelled all records fer 
the month of May. A total of $11,000.- 
000 in new applications was written 
with approximately $7,000,000 closed on 
binder, insuring over 2,650 lives lim 
Harrop, manager of the Tri-State 
Agency, with headquarters, at Salt Lake 
City, directed the campaign, receiving 
the loyal and enthusiastic support ot 
cach manager and representative in the 
western district. 


Sun Life in ‘Pacific Northwest __ 


H. O. Leach, superintendent of agen- 
cies of the Sun Life of Canada, reports 
that the company will probably enter 
Oregon and Washington in the neat 
future. Mr. Leach is at present visiting 
the + » ] ly } « I re *h te € 
the coast to establish a Dranch OMe 
at Los Angeles, as the Sun Life recently 
entered California The San Francisco 
branch has already made an excellent 
start 











taken over by the Missouri State Life. 
He has been in the insurance business 
many vears, in Oklahoma since 1915 


President, E. ¢ 


and Medical di- 


The other officers are 
Gunter: vice-president 
rector, James Culbertson; actuary 





Students Write Big Volume 


\ total of ap- 
plied for involving 99 lives, during the 
three weeks’ session of the life insurance 
salesmanship school conducted by Dr 
Van Arsdall of New York for 
solicitors of Equitable Life. at 
Oklahoma ( tly The students 


£950,000 business was 


George L 


itv recent! 





and | 


counsel, T. J. McComb The officers 
and C. |. Whitten and Orval Mason 
constitute the | oard of directors 

For the present the company will | 
operate only in Oklahoma. 


Examining Western States Life 
| The Western States Life of San Fri 
| cisco is undergoing an examinatic: 
| California, Oregon and Washingtor 


Observing “President’s Month” 
} 


The Philadelphia Life is observing 
lune as “President's Month” in honor ot 
President Clifton Maloney, whose 52d 


birthday occurred June 7. A production 
was launched a 


mpaign in his honor 
Plico Club 


f the home office 


a mecting ¢ 


/ adel Ile ere mad } \\ 
at which adaresses were made , 
M. Gordon, supervisor for the Caroli 
. , , + Je 
and Caleb Hoyle, general ig it@ 


le 
N. ¢ 


Shelby 
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ACCIDENT AND HEALTH 


ATKINSON HAS NEW COMPANY 
United of Lincoln to Take Back Busi- 
ness of Federal and Others It Ab- 
sorbed From Lincoln Life 











LINCOLN, NEB., June 17.—Dr. Ira 
Atkinson, formerly head of the Federal 
Insurance Company of Lincoln, an- 
nounces the organization of the United 
nsurance Company for the purpose of 
taking over from the Lincoln Life all 
of its business that was not included in 





the transaction by which the Midwest | 


Life purchased the latter's lite, accident 
and health business. The new company 
is in fact a reorganization of the Federal 
which, before its absorption by the 


ncoln Life, had purchased the lite and | 


accident business of the Union and the 
nited States companies The new 
company takes over the business of 


these three former companies, quite 


largely three and five vear term busi- 
ness, and also assumes all the five-vear 
term business of the Lincoln Lite 

The Nebraska department has ap- 
proved the contract. The actual pur- 
ase was by the Federal, but it 
amended its original articles so as to 
assume the new name, and these new 
articles were also approved. Under the 
terms of the contract the Lincoln Life 
eives from the United 30 1/5 per- 








re 
cent of the unearned premiums, esti 
mated to be around $70,000 These 


cover all of the reinsurance made at the 
time of the various company consolida 
tions. The Lincoln Lite turned over 
its own accident and health and its lite 
business to the Midwest Life for $75.,- 
000 

Dr. Atkinson was formerly a success- 
ful insurance man of Lincoln, but on 
account of poor health disposed of all 
of his interests to the Lincoln Life, af- 
ter having discontinued the solicitation 
of business for the Federal. Its charter, 
however, was retained Dr. Atkinson 
has fully recovered his vigor, and has 
been managing a portion of the business 
of the Lincoln Life since the death of 
OQ. J. Collman, its founder 

Dr. Atkinson owned 90 percent of the 
Federal stock and it is thought owns a 
like amount in the new United. It is 
not known at this time whether the 
United will make a bid for new busi- 


ness 





Right to Autopsy 


Right to autopsy in case of death of 
insured—This action was brought on an 
accident insurance policy containing a 
lause to the effect that in the event of 
the death of the insured, the insurance 
company should have the right to make 
an autopsy. There was a statutory pro- 
Vision requiring that policies of insur- 
ance contain a provision that notice of 
the injury be given within 20 days after 
the accident, The court said that al- 
though the record in the case did not 
show that the policy contained such a 
provision, nevertheless even assuming 
hat it did, there was no proof in the 
r rd that it had not been complied 
with There was no proof, therefore 
that defendant was denied the “right and 
opportunity” to examine the insured or 
perform an autopsy Consequently a 
motion to direct a verdict for the de- 
ndant was properly denied. Nockigme 
vs. Standard Accident, Suprems: Court, 
Michigan Decided June 2 


¢ 


Speaks of “Epidemic of Accidents” 


J. Howard Beard, of the health service 
of the University of Illinois, speaking 


before the American Medical Association | 


convention at Chicago, characterized the 
ippalling number of injuries today as an 
epidemic” of injuries greater than the 
epidemics of infection of the past, which 
hav largely been overcome through 
medical science The old time menaces 
have been superceded largely by the dan- 
ger of railroad crossings, automobiles 
industric] accidents and suicides caused 
by the inereased strain of living in cities 

Mr. Beard said that fatalities from 


automobile accidents in 1923 were about 


the same as those from diphtheria and 


SECURITY LIFE INSURANCE CO. OF AMERICA 


0. W. JOHNSON, President THE ROOKERY, CHICAGO 


cv encceckeeededcesouceeseeeekeneus $47,024,989.00 
I EE occ be vidcdinuntdsudadeenesedesseudceeue 5,668,015.25 
SURPLUS PROTECTION TO POLICYHOLDERS........... 430,178.10 
PAID TO POLICYHOLDERS SINCE ORGANIZATION...... 4,403,769.15 


Good Openings in Sixteen States for Personal Producers, General Agents and Managers 
Address: 


S. W. Goss, Vice-President. 

















AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 





INDIANAPOLIS 





Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 














George Washington Life Insurance Company 
CHARLESTON, WEST VIRGINIA 


presents opportunity for liberal contracts covering definite territory with 
Home Office registry and with power of appointment of sub-agents 


The States of West Virginia, Virginia, Ohio, Kentucky, Tennessee, South 
Carolina, North Carolina, Georgia and Michigan 





Sz wes Address 
HARRISON B. SMITH, President ERNEST C. MILAIR, Vice-President and Secretary 











20 THE NATIONAL UNDERWRITER June 19, 1924 





















































scarlet fever combined. Automobile ac- has been promoted to the superinten- p 
cidents at railway crossings caused as] dency of the New Iberia district Mr. 
MS many deaths last year as scarlet fever Jordan established a record in 1923 that 
in 1926. This epidemic of accidents is | won for him a trip to the home office J 
remiums once r uc are permanen y ower the great problem with which modern | as the company’s guest at the dedication 
medical science must cope. | conference. 
W eae -—- 
ar, Flu or other catastrophe can not raise them Inter-State Iowa Convention Life & Casualty Appointments 
> an regions o € ion o € ep sti T > | Smit} —_— er Gis aman e ¢3 
even to their original level as would be the case | eet ee ennl convention of the represen~ | W. T. Smith. formerty an agent of the 
‘ ‘eA ‘ atives of the Inter-State Business Men's | Life & Casualty in the La Grange dis. ¢€ 
in “ > . oe.2°..¢ ” . |f | Accident from the state of Iowa was held | trict, has been promoted to. superin- 
participating’ insurance if ‘‘dividends’’ were at the home office in Des Moines, June | tendent in that district . 
decreased or passed. | 6-7. The meeting was an informal affair E. D. Fort has been promoted to sup- é 
;and was held for the purpose of acquaint- | erinterdent in Madisonville, Ky., from as- 
a . 7 jing the representatives with the home | sistant superintendent, 
Do you know of any non-participating policies | office and the department heads. This The members of the Nashville district 
° . . ° ° ° regional meeting was attended by 30 of | were the guests at a banquet given by 
which provide for sharing in mortality savings and the Inter-State’s full-time men, who ex- | pistrict Manager Womack and E. H 
: ° > . |f | pressed themselves as well pleased with |jom, manager of the ordinary depart- ) 
excess interes earnings? Premiums have been |] | the valuable information gained. cats Ne 9p agp i Og Aig oe a, sae 
“ . The Inter-State has recently been li- | jng. va 
reduced under several forms of policies since 1919 censed in Delaware. Since Jan. 1 it hab = 
M : . }entered Vermont, Delaware, North Caro- . th 
and this unique feature is now regularly embodied lhine, Maryland, Virginia and West Vir- Accident Notes ce 
i ee ° ginia, making 33 states in which it is Arthur R. Brown. whose father is su 
in all forms of the low-rate non-participating | | now operating. secretary of state for Hawaii, has been - 
li : M appointed a field assistant by Thomas 
po 1C1€S issued by the . . B. Fulmer, manager of the life accident vs 
National L. & A. Promotion and group departments of the Travelers 
| re at Columbus, ©. Mr. Brown formerly ab 
| W. J. Jordan, an agent of the National | resided in Columbus and is well known 
EDER | | Life & Accident in the Beaumont district, | in that city. bar 
A U NIO N LI E | —— ———_— = : = — —_— ae vt 
—— . ‘ in| ? 
Home Office—Cincinnati, Ohio Tit NEWS ABOUT LIFE POLICIES | an 
||| : ——_———— SE | | pr 
a wi. : . : = 
'1| New Policies, Premium Rates, Dividends, Surrender Values, and all Changesin | 
Policy Literature, Rate Books, etc. Supplementing the “Unique Manual- | 
Digest” and “Little Gem,” Published Annually in May and April respectively. | mm. 
PRICE, $3.50 and $2.00 respectively. an 
s e — - a ———$—$—$ — nm 
ani 
Shor tening The Selling | rocess | North National’s 1925 Dividend 
ten 
orthwestern National s widends ter 
Ove SYSTEM of obtaining “leads” for our Agents has been cited HE Northwestern National Life has announced its dividend schedule for 3 : 
as one of the most successful in operation. 1925, showing an increase of between 10 and 15 percent in the returns to a 
. : : policyholders, The company announced a_ similar increase for 1924 dividend ater 
This service is part of our comprehensive program of Home Office | schedule, so that the new rate of returns for 1925 show an increase of over 25 ten 
cooperation which is of genuine practical value to our men in the field. | percent over the 1923 schedule. The preliminary announcement shows the fol- 7 
Service to policyholders is also the best kind of service to Agents. lowing schedule per $1,000 at five year intervals: 2 
Our Policyholders Service Department offers, among other things, ORDINARY LIFE am 
the health service of the Life Extension Institute free of charge. $20.48 $23.18 $26.69 $21.32 $37.57 $46.14 $57.93 $74.31 ere 
For information concerning Agency opportunities, address: Age ; = 4 As —_ 4% ry ave 
é 3.0 5.65 § 7.5 8.06 dou 
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ureKa Li e€ insurance Co. | 1908 fogs | od, B93OMSE AND 124s 198 SST go, 


TWENTY PAYMENT LIFE 


Of BALTIMORE, MD. a nee 












































a Serer $29.02 $31.83 $35.30 $39.65 $45.30 $52.84 $63.19 $77.79 
Incerporated Under the Lawe of Maryland, 1882 , Yea a “* Age Age Age Ag wy Age Agt Age 
ssuec e 2 30 35 0 ° ov > 60 
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POLICY WITH NO EXAMINATION | for the younger age, or it may be taken 
at the attained age The nsured is 
credited with the cash reserve accumu- 

John Hancock Arranges to Issue Form! lated on the term plan 

With Some Limitations in Weekly — 
Premium Department International Life 
The International Life is issuing 
‘ a — new volicy on the 20-pay life triple 
The John Hancock Mutual Liie has a, plan, providing ‘catowmend ‘on 
vised its weekly premium field force! age 65. The annual rate on a $10,004 
arrangements completed to issue poli- | policy at age 25 is $313.50, at 35, $377.5 
cies without medical examination within | and at 45, $457.40 
certain limitations. Policy forms and —— 
pplications have been revised to cover | Prudential 
is condition, and have been submitted The old term insurance rates were 
the various State insurance depart- inserted in the Little Gem Life Chart 

ments for their approval. for the Prudential, instead of the new 
[he company will issue policies w rates, the latter being as follows 

out medical examination for amounts} Age Age 

varying with the age of the applicant 17 $9.59 37 $12.52 
Such amounts can be written in addi-| ;° ee oe tee 
uch amoun ca e writte addi ’ 71 39 l 6 

tion to insurance already in force, ex-| 2 W.78 40 13.71 

cept that the total amount of such in-| 2! 9.85 41 14.31 

surance on an individual can not exceed | => B y+ os 1F m6 

the present tabular limits fixed by the} 54 10-11 44 16.62 

company. - 10.21 45 17.58 

The new policy will contain a dis-| 52 10 12 a7 18.9% 

ability clause providing for payment of | 3s 10.55 48 

one-half the amount insured in the event: 2 10.67 49 

of disability through loss of sight or! 3¢ or ie ieee 

loss of limbs, in addition to continuing | 30 + 21 52 

the policy in force for its full scheduled 11.42 53 

amount without further payment of| 33 11.66 54 

premiums. Rahal tet; a4 

Conservative Life, Iowa Penn Mutual Life 
The Conservative Life of Iowa has is- The Penn Mutual Life announces an 
sued a new term to age 65 policy, guar- | innovation in the form of an application 
nteeing cash and loan privileges, paid | blank of the same size as a letterhead— 
and extended insurance At age 25 the g1 by 11 inches—instead of the much 
annual pre mium is $13.73 per $1,000 and | larger size that nearly all the companies 
$10,000 policy can be surrended the | use, which will be issued within a few 
tenth year, if desired, for $370 in cash or days The company’s announcement 

a fully paid-up policy for $1,540 in full | says: “This is a reform that every Penn 

force till the age of 65, or without fur- | Mutual representative will valu The 

ther premiums the protection of $10,000 | phlanket appalled the average prospect 
would remain in force for four years | The letterhead size will almost alluré 

and five months after the end of the | This is a step in line with the simplica- 
tenth policy year tion of policies and other literature to 

The policy is issued at all ages from | which Stewart Anderson, manager of the 

20 to 55, with premiums ranging from company’s bureau of field service, is de- 

$12.81 per $1,000 to $29.42. respectively voting much of his attention. 

Any installment or income trust agree- 

ment given with the other olicies is . 

available with this policy, as be ee alice La Fayette Life 

double indemnity clause At any time The LaFayette Life of Indiana has 

during the first 10 years, the policy may modified its aviation and suicide clausé 

be converted to any form of life or en- | so that it reads now as follows: “Or in 

dowment policy written by the company | consequence of violation of aw or of 

without medical reexaminatior The new | engaging or participating in aeronautic 

olicy may be dated back to the original | ascensions or submarine operations 

date of the term contract with the rate | Liability is limited to premiums paid 
LS a —_ = 

NEWS FROM THE PRUDENTIAL | Newark. N. J, No. 2 District recently 
joined the assistancy ranks in that dis- 

eens trict 

Some of the Activities of the Men Out The Elizabeth, N. J., district has t) 


on the Firing Line Producing 
Business 


Assistant Superintendent J. E. Jackson 
of Scranton, Pa., in showing the way to 
he other assistant superintendents of 
Division K in the production of ordinary 


net issue gives reason to believe that 
his record during the current year will 
be “the best ever.” He is number one in 


standing for the entire field 
Superintendent P. F 
Wilkes Barre District is 
tire field in both ordinary n 
proportionate for the year 

Agent F. W. Miller of Pottsville, Pa., 
vith the company only three months, in 
being a consistent producer 
f industrial and ordinary he is an 
4 No. 1” conserver of the debit as is 
videnced in the fact that his account 
irries less than percent of arr ars 
Agent Fred A the ¢ 
ind No, 1 District, is promoted to as- 
stant superintendent in the 
rict 
Greenville, O., 
District 

superintendent, Fred C 
formerly an agent at Gr 


Kielty of the 
leading the en- 


et increase 


“leve- 


jasinsis of 
same dis 


Day- 
new 
Wil- 


een- 


om the 


brand 


detached fr 
n O., also has a 
ssistant 
imson, 
lle, O 

Superintendent Arthur M 
olumbus, O., recently had 
redit, two $50,000 cases on the same life 
He believes in exemplifying to the staff 

possibilities of writing big cases 


Kemery of 


issued to is 


Agent Irwin F. Reinhart of Newark 
J.. No. 1 District is making a very 
ivorable record this year in industrial 
nd ordinary Agent Thomas Conlin of 


leading 
this year in 


having the agent 


Division M 


distinction of 
n ordinary in 


the person of Morris Weissberg, who has 
been credited with very substantial re- 
sults 

In the Pasadena, Cal., district the fine 
rivalry for district leadership has de- 
veloped some dandy records ir bott 
branches among a very substantial nun 
ber of the agency staff Included among 
these leaders are William G. Orth, J. C 
Schaulin, George W. Burris, Walter L 
Burks, Joseph L. Eckert, Homer L. Fus- 
sell, Starr W. Peabody, Harold V. Tup- 
per, Roy M. Lawhead and Fred Arst, Jr 
It will be interesting to watch this for- 
midable array of insurance talent when 
it makes the final dash for the 1924 dis- 


trict leadership honors 


Assistant Superintendent Henry Loeve 


of New York No, 1 has secured on or- 
dinary application for $100,000 Mr 
Loeve and his staff of nine agents are 
putting up a very good record in both 
industrial increase and ordinary net is 
sue, as well as being credited with 
standard collections and a fine condition 
of debit 

Walter J. Grass, agent in the New York 
No. 12 district, was also successful in 
landing a big one He has secured sig- 
nature to an ordinary application for 
F100,000 

Congratulations are due Claude \ 
Campbell of the Jamestown district in 
view of his promotion to the position of 
assistant in the same district 

Agent Ira W. Rinehart of St. Joseph 
Mo has been in the service 15 years 
His work has been conducted in an hon- 
orable and efficient manner and he can 


INSURANCE 





EDITION 21 


“hy 








Admitted assets of more than eight 
and three-quarter million dollars, 


An increase of insurance in force of 
25 per cent during the past year. 


A surplus in excess of nine hundred 
thousand dollars available for policy 
holders. 


‘West Coast Lire 


INSURANCE COMPANY 
HOME OFFICE - San FRANCISCO 














“The Capitol Life Insurance Company desires to obtain the 
services of good, reliable agents in all unoccupied territory. 
Please address the company for further information.” 


The Capitol Life Insurance Co. of Colorado 


Clarence J. Daly, President 
Denver, Colorado 











Seventh in the U.S.A. 


In 14 years this Company developed an accident and 
health business that placed it in 7th place among all the 
companies of the United States in amount of disability claims 
paid. And it is now making equal progress in the develop- 
ment of the Life Insurance Department. 


BUSINESS MEN’S ASSURANCE COMPANY 
W.T.G 


RANT, President KANSAS CITY, MISSOURI 











Insurance Promoters 


can 


We 


—Buy the balance of your stock. 

—Put you in business at once. 

—Resell stock back to you at same price. 
If your organization is strong and your stock 

partially sold; you will be interested in our 

plan. 


Smith, Hardy & Company 


208 S. La Salle St., Chicago, IIl. 














Over 14 Million Policies Now In Force 


<_< oe Only four other life insurance companies 
in America have more policy contracts ia 
force than this company. The following 
figures show its remarkable growth in the 
last ten years: 


Jan. 1, 1984 Jan. 1, 1934 
Asscte .. B 7,804,230 § 40,113,271 
Policies in Force... 503,302 1,552,803 
losurance in Force 73,455,636 351,149,583 





Attractive opportunities open to competent agents in Ohio, Indiana, 
Kentucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


The Western and Southern Life Insurance Co. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
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We write a complete line of poli- 
cies—age one to sixty-five. We 
have all the modern features of 
life insurance. 


General Agency Openings In 


MICHIGAN: Dowagiac, Hillsdale, Adrian, Jack- 
son, Ann Arbor, Pontiac, Traverse 
City, Bay City. 


OKLAHOMA: Oklahoma City, Enid, Ardmore, 
McAlester, Okmulgee, Guthrie, 
Bartlesville. 


OHIO: Dayton, Cincinnati, Toledo, Cleveland, 
Sandusky. 


INDIANA: Indianapolis, Terre Haute. 


ILLINOIS: Bloomington, Peoria, 
Jacksonville, Joliet, 


Waukegan. 


Springfield, 
Decatur, 
Rockford, 


MISSOURI: St. Louis, Springfield, Joplin, Mo- 
berly, Jefferson City. 


[OWA: Des Moines, Council Bluffs, Sioux City, 
Davenport, Burlington. 


Farmers National Life Insurance 
Company of America 


A. O. Hughes, Vice-President in Charge of Agencies 


3401 South Michigan Avenue Chicago 

















For Seventy-Nine Years 


the Mutual Benefit has always been a 
purely mutual institution, operating under 
a perpetual charter, dominated by the one 
thought of service to policyholders. 





The 


Mutual Benefit Life Insurance Co. 


1845—1924 
Newark, New Jersey 





UNDERWRITER 


In addition to writing a large 
amount of industrial and ordinary busi- 
ness, he is also very efficient in keeping 
his debit in a commendable shape regard- 
ing collections and low arrears 

Agent Jacob Green of the Chicago No 
3 district, who consistent 
producer in the past, has now assumed 
leadership of the entire agency force of 
Division J in ordinary as a result of the 
writing of a splendid volume of this class 
of business. 

Recently 


regularly. 


has been a 


two men were selected from 


the agency ranks of Division E for pro- 
motion to assistant superintendent The 
honors fell on M. J. Regan, who was 
placed in charge of the Blairsville, Pa., 
office, detached assistancy of the Johns- 
town, Pa., district and M. C. Lauer, who 
assumed his new duties on the same date 
at Muney, Pa., detached from the Wil- 
liamsport, Pa., district. 

G. Curtis Welton of Louisville, Ky.. 


becomes special assistant superintendent 


in that district Mr. Welton has been 
operating an agency there since Sept 
1923 He formerly was in charge of an 


assistanecy at Birmingham, Ala. 

In Lexington, Ky., Agent James C. 
Donahoe operates a substantial debit. He 
celebrated his 20th anniversary with the 
company Feb. 25. He has gone after his 
ordinary prospects aggressively and 
has met with such a large degree of suc- 
cess that he is now the leading agent in 


sO 


be depended upon to show good progress | 


| 





| Knowles 


June 19, 1924 


on 


issue 


Division G" organization 
yearly ordinary net 


the 
basis of 


Western & Southern Chicago Convention 

The Western & Southern recently held 
a sectional convention for Chicago and 
surrounding territory, comprising the en- 


tire northern division and the South 
Bend and Elkhart districts of the west- 
ern division in Chicago. The following 


were present from the home office: W. J. 
Williams, president; C. S. Williams, vice- 
president; W. H. Lueders, director; A. I 
Vorys, director; H. Thomas Head, 
sistant secretary; J. N. Reinhard, super- 
intendent of agencies; W. Klusmeier, 
superintendent of agencies. Home Office 
Inspector Mack, Special Canvassers R. E 
and H. O. Wettlauter and Or- 
dinary Inspector G. W. Lamson were also 
present. G. R. Boyce of Chicago was the 


as- 


guest of the company during the con- 
vention. 
The Western & Southern has been 


operating in Chicago territory but a com- 
paratively short time, but its growth has 
been very rapid. 


Metropolitan Veteran Dies 


for 40 vears in the 
and at the time of 
time ago assistant 
of the Metropolitan Life 
Haverhill, Mass., died the 
his home in Lynn, aged 88 


Qwen P. Mangan, 
insurance business 
his retirement 
superintendent 
in Lynn and 
past week at 
years 


some 
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NEWS OF LOCAL ASSOCIATIONS 














UTAH ASSOCIATION ELECTION | 


J. E. Johnson of New York Life Made 
President for Coming Year—Dis- 
cuss Boy Scout Drive 


SALT LAKE CITY, UTAH, June 
i7.—At the annual meeting of the Utah 
Life Underwriters’ Association, J. E. 
Johnson, New York Life, who has beer 
serving the association as secretary, was 
elected president. Other officers were 
chosen as follows: George R. Duncan, 
Massachusetts Mutual Life, first vice- 
president; W. D. Brown, Prudential, 
second vice-president; Walter Scott, 
Mutual Life of New York, treasurer; 
executive committee: John D. Spencer, 
New York Life; Rufus K. Hardy, West- 
ern States Life; George D. Alder, Na- 
tional Life of Vermont; E. A. Ricker, 
Pacific Mutual Life; L. H. Stohr, New 
York Life. The retiring president is 
Fdwin C. Kahn of the Aetna Life. 

The 40 new membership applications 
secured by W. E. Bilheimer of St. 
Louis during his sales congress here, 
were acted upon and accepted. 

One hundred names of leading busi- 
ness and professional men, submitted by 
the Boy Scouts Council, were read. 
Each man will be solicited for a life 
policy m an amount not to be less 
than $5,000 each for the benetit of 
the Scouts’ Endowment Fund. Consid- 
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erable discussion centered around the 
disposal of the commission on this in- 
surance. It was stated that Commis- 
sioner Walker was willing to set aside 





the law in this case, pointing out that 


the person to be insured would 
benelit in any way, it would be proper to 
present the commission to the fund, as 
desired. One of the members strongly 
opposed this course until other means 
ot disposing of the commission had been 
sought. He contended that they could 
not honestly prosecute individual re- 
haters if they were to violate the law 
themselves. He pointed out that the 
law said commissions must not be given 
away “directly or indirectly.” 

It was decided to write the various 
insurance companies represented and get 
their views on the matter, as well as 
consult the commissioner again. 

x * 


ds 


Tulsa association 
following officers 


Tulsa, Okla—The 
Saturday elected the 
J. W. Westbrook, president: Loren D 
Stark, secretary; O. P. Sturm, national 
delegate; J. C. Pollock, A. P. Hall, J. A 
Wood, Thomas Scott, Leo Mollett and 
A. V. Davenport, executive committee. 

Activities of the association have been 
largely centered on restricting part time 


not | 





; executive 


resolution, passed 
the state insur- 


agents, resulting in a 

Saturday, calling upon 
ance commissioner to refuse licenses to 
individuals so engaged. The practice of 
employes of banks, building and loan as- 
sociations and large oil companies dab- 
bling in life insurance was unanimously 
disapproved. 


~ * * 
Oklahoma City, Okla.—C,. C. Day, gen- 
eral agent for the Pacific Mutual Life, 


was reelected president of the Oklahoma 
association Saturday, with the following 
official staff; C. L. Sykes, vice-president; 
Josephine B. Lincoln, secretary, and Hall 
Edwards, treasurer. George Lackey, 
general agent for the Massachusetts Mu- 
tual, was recommended to succeed him- 
self as national committeeman. Mr 
Lackey is also vice-president of the Na- 
tional Association. 
*x* * * 

Okmulgee, Okla.—The Okmulgee asso- 
ciation gave a common interest dinner 
Friday night, with about 45 bankers and 
business men of the city as guests. The 
principal speakers included E. S. Emmert 
of Muskogee, general agent for the 
Northwestern Mutual Life; Ben Martin, 
president of the National Bank of Com- 
merce, Okmulgee, and C. C. Day of Okla- 
homa City, general agent for the Pacific 
Mutual, and president of the Oklahoma 
Association of Life Underwriters. 

Mr. Day spoke of the possibilities of 
life insurance as a credit stabilizer. He 
said that any business subjected to the 
average conduct and meeting with aver- 
age success showed the value of life in- 
surance and that it could, in its various 
Stages, be satisfactorily employed to- 
wards the improvement of the general 
condition of the institution 

* x * 

Denver, Colo.—The slate of officers 
named by the nominating committee of 
the Colorado association at its last meet 
ing consists of the following President 
Louis H. Baine, National Life of Ver 
mont, Denver; vice-president, Charles G 
Williams of Denver, Pacific Mutual Lif« 
Guy E. Hobson of Trinidad, Connecticut 
Mutual Life; Myron 8S. Collins, Colorado 
Springs, Aetna Life; J. R. S. Franklin 


of Fort Collins, Franklin Life, and 0. W 
Sell of Pueblo, Provident Mutual Life 
secretary-treasurer, Isadore Samuels of 


New England Mutual; chairman 
committee, Guy Fitzsimmons 
of Denver, Phoenix Mutual. The annual 
meeting will be held on June 26, at which 


Denver, 


the election of officers will be held and 
the association will complete plans for 
receiving the visitors en route to the 
national convention at Los Angeles 
a: |e 

Columbus, 0.—The Columbus associa 
tion has elected these officers Presi 
dent, J. G. Belknap, Equitable of Iowa 
vice-president, Sam Haynes, Union Cen 
tral; secretary, Ely D. Miller, Provident 
Mutual, reelected; treasurer, J Boyd 


— 
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Davis, Penn Mutual; executive commit- | were the southern Ohio sales congress 
Cc. R. Garvin, retiring president, Con- | one of the best conducted in the cour try 
. ticut General; C. K. Seibert John |and the support which the underwriters 
ntion Hancock; Fritz A. Lichtenberg, Massa- | gave to civic activities, notably the Com- 
held chusetts Mutual; T. B. Fulmer, Travelers, | munity Chest and the Bethesda Hospital 
and and C, R. Eckert, Northwestern Mutual addition The meetings have been ad- 
e en. The association will hold no more meet- | journed for the summer and will be re- 
south nes until fall. sumed in October 
west- * * * Out of appreciation for the work h« HE. Chi N . ] 
wing Indianapolis, Ind.—Extensive prepara- | has done for this association in particu- icago ationa 
W. J. tions have been made for the June meet- | lar, and as a tribute to the great contri- 7 
Vice- ing of the Indianapolis association to ; bution he has made to the advancement L f | C 
A. I t held June 20 = Ga Hotel Lincoln. |of the profession in general Abner 1 eS nsurance om- 
, as- The meeting will include stunts, contests | Thorp, Jr., editor of the Diamond Life . . 
iper- and a number of other features, and all | Bulletins, was made an honorary mem h | - 
1eler, members of life agencies have been in- | ber of the Cincinnati association pany as specia in 
Iffice vited to attend. The annual election of Prof. E. W. Wilkinson, principal of ® 
R.E officers will be held at the close of the Dyer School, was the speaker, on “Mental ducements for live 
| Or- session Attitude.” His talk was very entertair 


also * *x * ing. but he took full advantage of 1 


a SS, Ee Ph Ky Ee hy agents in Illinois and Indiana, 


con ng year were elected at the annual | fuller living. mat 
— meeting of the Richn ond association as advantageous contracts, 
con follows: J. E. Woodward, Travelers, Detroit, Mich.—Several hundred Detroit 
1 has president; W. J. Shillingburg, Metropoli- |jnsurance men, with their wives and d d . 
tan, first vice-president; R. B. Augustine, | Kjddies “knocked off” for one day. and stan ar po ICy orms, ome 
Mutual of New York, second vice-presi- spent last Wednesday at Bob-lo, De- 


dent; W. C. Metcalf, Equitable of Iowa, | troit’s: summer playground celebrating ffi d h 
secretary; J. B. Lipscomb, Atlantic, treas- | ene annual Detroit Life Underwriters’ Oo 1ce co-operation an t e 
i: urer. These with the following compris« picnic Early Wednesday. an especially - 

” - the new executive committec J _ chartered boat steamed off the Detroit fl f | 200 kh ld 
e of Goode, chairman, G. W. Diggs, G. L. Ap- yeaah for the Cenntinn island , : of | in uence O stoc O az 
pich, C. T. Thursman and Foster Witt | fox ad, athletic paraphernalia, prizes and 


the * * > |zifts were carried in the entourage. | ers in both States. 


d 88 Pittsburgh, Pa.—The Pittsburgh asso- | Baseball games, field ¢ vents, races for 
ition held its annual meeting and elec- |™en, Women and children were enjoyed 
tion of offices last Friday, with the fol- | * * * | 
— lowing results: President, N. E. Degen Des Moines, Ia.—J. E. Kerfoot of the | ° ° 
Aetna Life; first vice-president, F. W | Equitable Life of Iowa was elected presi Five thousand leads received last 


Ries, Jr., Canada Life; second vice-presi- jdent of the Des Moines association at the 
dent, H. S. Sutphen, Equitable Life of | June meeting Mr. Kerfoot served dur 


month from our stockholders. 


— Iowa; treasurer, M. H. Ryall, National | ing the past year as second vice-presi- 
Life of Vermont; secretary, W. J. Reid, | dent | 
ssed Columbian National Life. Executive Com- Frank McDevitt. formerly secretary 
sur- mittee: Wm. M. Wood, United States Life: | treasurer. was named first vice-president 
Ss to L. D. Hemingway, Connecticut Mutual | Other officers elected were: M. M. Dem- 
e of Life; H. T. Burnett, Reliance Life; Wm. | ing, second vice-president: Joe Peterson. | 4 t . ’ 
as- M. Duff, Equitable Life of New York; | scretary-treasurer; Jack Hughes, chait Chicago National Gnderwriters Co. 
dab- George W. Ryan, Provident Mutual Lifé man of the board of directors, and Ver INCORPORATED 
usly H. O. Snyder, Guardian Life; J. H. Immel, | non Novak, director ; 


Metropolitan Life; F. C. Pierson, Provi- . = + GENERAL AGENTS 
dent Life; F. A. Wesley, Columbian Na- : es " : . . 
—— tion Life; E. A. Woods, Equitable Life of | Cedar Rapids, Ia.—The Cedar Rapids | 202 So. State St. Chicago, Ill. 


























-ife New York. association held its last meeting of the 
oma x * * season June 7. A report was given by 
- : ; the committee which was sent to Des | 

ving Keokuk, Ia.—Semi-annual election of Moines recently to assist in the organi- | 
ent officers of the Keokuk association was nation of the state association Cc. F.| 
Hall held last week. H. W. Thorpe was Clark addressed the meeting on im- | 
key chosen president; A. F. Myers, vice-presi- portant legislation in the last general | sem 
Mu- dent; Max C. Veith, vice-president; J. O assembly. 
\im- Boyd, counsel, and C. W. Durrett, secre- » x kx * | j 
Mr tary-treasurer. The association has 20 I ‘ayette, Ind.—The luncl ne of tl 
Na- members and is now celebrating its first a Fayette, _ yg hooray oe ~ ° 

anniversary. Valuable and instructive | ¥@ Fayette association have Been closes J 

programs have been arranged during the | f0T the summer, to be started again hp ou an ] e 
. last year and plans are being made to | Septembe r. The last suRcheet Rag = 
ne continue this plan of meetings |spring season featured a talk by Ri 7 
ner ; J. W. Miller, pastor of the Grace U. B. | 
and . 8 8 iChureh, on “Your Full Responsibility.” | | C 
The Lowell, Mass.—Francis P. O'Laughlin | Hy emphasized the selling of insurance | nsurance 0. 
nert of the New York Life spoke on “Partner- |as a service rather than a commercial | 
the ship Insurance or Business Life Insur- pol an HARRY L. SEAY, President 
‘tin, nee” before the Lowell association at | a: & @ 
om ts monthly meeting He told how his Green Bay, Wis.—E. L. Carson, presi- | 
Kla- 3 business partner took out a policy for | a.nt of the Milwaukee association, was | Insurance In Force 
cific $10,000 payable to him ten years ago l the principal speaker at a dinner meeting | 
yma which kept the business going when he | of Papaya tents * te main ian Cas 0 

died He believed no partnership was S an anates on the structure of th« life 80,000, 00 
of properly protected except by having | lnemnmne business, stressing the fa 
He partnership insurance which moreover that the foundations of the business are | 
the extends the firm's credit He believed | _.° cia: . wl nanting a | ° 
er- every partner in a business was a pros- racer My ggg. re y By — ei sea eal Admitted Assets r 
in- pect for th insurance The same cover aie ladies, tocether with medical ex 
ous as applied to small business concerns | - * : i their ladies a C. Murray $8 700 000 
to- was also discussed by H. Benoit. super ee “ease 7 _ ee stment Corpora- b ’ 
ral intendent of the local office of the Pru pra elcome Prey cote rg tse in one 

dential. 2 « to finance policyholders as well as It 

y ente Sleieht-of-hance Y ks . . 

se Baltimore, Md.—Officers of the Balti- | SUTAnC® Oe ie etc. Walter Bip The latest in approved policy forms. 

more association were elected at the an- | resid« a toast . oe ‘ . 
of nual meeting last week as follows: | "08h. Joseph Moore presided as t Disability Annuity Benefits with first payment 


et “ |} master 
sident, Bernard Geng! ‘ presi i 


ont rte vengle sce-pre x * * IMMEDIATE. 


ent, Felix Rothschild: secretary-treas- 

er ; - Pres : ‘ ~ . ; : 

— +e AR tg dg ge agg | Farmers & Bankers Convention Waiver of Premiums without extra charge. 
we Schussler, Louis M. Bacon, Louis Spaud- | The annual agency meeting 


ol the 
> a ng and R. U. Dougherty |Farmers & Bankers Life of Wichita, Double Accidental Death Benefits. 


ees Kans., will be held at Wichita, July 7-8 . = 
Ww Cincinnati, O.—The Cincinnati associa- | ]t js expected that over 100 men will Sub-standard risks are handled as expeditiously 


ife on held its annual meeting and elec- | attend. One day will be devoted to as those on standard lives thus insuring to the agent 


tion of officers Thursday evening The Pa , . penned dawe ose - E 
of officers for the year are: Harvey 1, |S¢neral agents. The second day ' a maximum of service. 
wae Shepard, Mutual Benefit president; Ralph | 5!0” will be for both general agents and 
wal Holterhoff, State Mutual, vice-president; | agents. Advantageous agency contracts open to men of 
ich ne lis gua cee cl ag re Rega ee re ability and integrity. Previous insurance experience 
ind nicl SE agg arog, NE ene ag on: Minnesota Mutual Business not essential. 
for isure! Vivian Ander n, Prov 


the dent, national committeeman; H T The agency force of the Minnesota 


Ss nders. Connecti Mutual, and John ite « ritter P ro atelv 
inder - ticut itu Saas oa Mutual Life ubmitted approxima ely CLARENCE E. LINZ 











‘ Sebastian nion Centr ul ‘ rs 1000 examined applications in May. 53 , ' ; 
executive committee; W. A. R. Bruehl. | o¢ which were on old policyholders, Vice-President and Treasurer, in Charge of Agents 

ia Home Life, delegate to the Ohio State P 3 . ° , ‘ ee a 
si Association which 53 applications brought the com- PHILIP N. THEVENET PAUL V. MONTGOMERY 
va The reports of the committees and of- | Pany approximately a half million of Vice-President and Secretary Vice-President and Actuary 
n rs showed that the association during | business. The Minnesota Mutual’s ex- DALLAS, TEXAS 
nt the past year, under the presidency of | amined business for the month of May 
wd “> “. Vivian Anderson, has been very suc- | was well over $500,000 in excess of that 














ssfully conducted. Of especial interest | for the same month last year. 
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pect says “‘yes’’. 


Home Offices 


When Your Prospect 
Says“Yes” 


You get a thrill of success when your pros- 
Your talk has made him 
want what you have to offer and it is good 
to know that you have succeeded, but what 
else is in it for you? 
agency contract comes in. 


That’s where your 


We have good openings in OHIO, PENN- 
SYLVANIA, WEST VIRGINIA, KEN- 
TUCKY, ILLINOIS, INDIANA and 
MICHIGAN, with contracts direct with the 
company, for men who want more than a 
thrill for the work they do. 


Address in confidence 


THE CLEVELAND LIFE 
INSURANCE COMPANY 


WM. H. HUNT, President 


Cleveland, Ohio 








$5,000, the face of the 
policy in case of death 
from any cause. 


$10,000, or DOUBLE 
the face of the policy, in 
case of death from any 


ACCIDENT. 


$15,000, or THREE 
TIMES the face of the 
policy in case of death 





A Policy You Can Sell 


A $5,000 Policy In THE UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


PAYS 


from certain SPECIFIED 
ACCIDENTS. 


$50 PER WEEK, direct 
to the insured, in case of 
total disability as a result 
of accidental injury, for 
a period not to exceed 52 
weeks; and after that $25 
PER WEEK throughout 
the period of disability. 


A Sound, Conservative 
New England Institution 


United Life and Accident Insurance 
Company 


Home Office, United Life Bldg. 
Concord, N. H. 











DECISION HOLDS INSURANCE 
FREE FROM ESTATE TAX 
(CONTINUED FROM PAGE 1) 
death, formed no part of the decedent's 
estate, and which the executors had no 
right to collect. This meaning or inter- 
pretation of the act is strengthened on an 
examination of section 408, which pro- 
vides that if any part of the gross estate 
consists of proceeds of policies receivable 
by a beneficiary other than the executor, 
the latter may recover from the beneficiary 
such portion of the total tax paid as the 
proceeds in excess of $40,000 of such pol- 
icies bears to the net estate. In that spe- 
cific case, provision is made for the re- 
coupment of the executor, of the taxes 
which should have been paid by the des- 
ignated beneficiaries. This provision does 
not relate to any other of the property des- 
ignated in the several paragraphs of sec- 
tion 402. On the other hand, it is pro- 
vided in the same section that if the tax, 
or any part of it, is paid by, or collected 
out of, that part of the estate passing to, 
or in possession of, any person other than 
the executor, in his capacity as such, such 
person shall be entitled to reimbursement 
out of any part of the estate still undis- 
tributed, or by a just contribution by 
those whose interests in decedent's estate 
would have been reduced if the tax had 
been paid before distribution of the es- 
tate; the purpose of this provision being, 
as in said section is expressed, that so far 
as practicable and unless otherwise di- 
rected, by the will, the tax shall be paid 
out of the estate before distribution. 
Equals Tax on Beneficiaries 


In short, the beneficiaries of policies on 
the life of the decedent, other than the ex- 
ecutor, are made the ultimate paymasters 
of the taxes imposed on such _ policies. 
This is made clear, beyond question in sec- 
tion 409, which provides that if decedent 
makes a transfer or creates a trust with 
respect to any property, intended to take 
effect in possession or enjoyment, at or 
after his death, or if insurance passes 
under a contract executed by the decedent 
in favor of a specific beneficiary, and in 
either case, if the tax in respect thereto 
is not paid when due, a transferee, trus- 
tee or beneficiary is made personally liable 
for the tax, and such property, to the 
extent of the decedent's interest therein at 
the time of the transfer, or to the extent 
of such beneficiary's interest under the 
contract of insurance, shall be subject to 
a lien equal to the amount of such tax. 


Question Legality 


If this is the fair and proper meaning 
to be taken from the provisions of the act, 
when considered together, we reach the 
question as to the legality of the tax so 
imposed. 

None of the policies passed from the 
decedent’s estate by will, descent or dis- 
tribution; nor can it be held that any of 
the policies were transferred in contem- 
plation of death within the meaning of 
paragraph (c) of section 402, as all trans- 
fers occurred more than two years before 
the decedent’s death. If a transfer with- 
out consideration, within the period of two 
years, is deemed to be in contemplation of 
death, unless the contrary be shown, it 
would seem that a transfer prior to that 
time would be presumed not to have been 
so made; and there is nothing before the 
court to overthrow this pre sumption as to 
transfers of any of the policies in ques- 
tion. 


No Such Taxing Power 


If it be true that the policies in ques- 
tion, on the death of the decedent, did not 
pass from decedent's estate by will, des- 
cent or distribution, and that no transfer 
of them was made in contemplation of 
death, within the meaning of the act, they 
would not be subject to a tax imposed, 
either directly or indirectly, upon the 
transfer of the net estate of the decedent. 
Congress could impose a tax on such 
property, but not under the guise of an 
excise tax. The Supreme Court, in 
Knowlton vs. Moore, 178 U. S. 41, and 
in other cases, has, with painstaking ef- 
fort, pointed out, and elaborated with 
great clearness, the line of distinction 
which separates death duties, by whatever 
mode assessed, or by whatever name des- 
ignated, whether probate duties, stamp 





duties, legacy taxes or estate taxes and 
those taxes which are imposed on prop- 
erty as such, because of its ownership and 
possession. The former may be exacted 
on the passing of property by will or 
descent as the result of death, as dis- 
tinguished from a tax on the property it- 
self. In other words, the estate duty is 
not on the interest to which some one suc- 
ceeds on the death, but the interest which 
ceased by reason of the death. And so 
have legacy and inheritance taxes been 
sustained, not as a tax on the property it- 
self, but upon its transmission. This be- 
cause the right to take by devise or 
descent is a legal, and not a natural right, 
and the authority which confers it may 
impose conditions upon it. While the 
right to regulate successions is vested in 
the states alone, congress has the power 
to levy taxes on the transmission or re- 
ceipt of property, which is something 
apart from the right to regulate its trans- 
mission, 
Beneficiary’s Vested Interest 


The amount of the net estate here made 
taxable under the act, was increased by 
the total amount of the policies involved; 
with the result that the amount of the 
tax in dispute was imposed upon, and 
arose solely from, the value of these pol- 
icies included as a part of decedent's net 
estate. We must, therefore, inquire on 
what theory were they so included as a 
part of the estate. Insurance policies are 
property. Their legal status has been well 
established by numerous authorities. In 
the case of Tyler, administratrix, vs. 
Treasurer and Receiver General, 226 
Mass., 306, the supreme court of Massa- 
chusetts, in considering the question of 
the right to impose a tax on money paid 
to the beneficiary under an insurance pol- 
icy, considered exhaustively, and laid down 
with clearness, the scope and character of 
insurance policies and the rights of bene- 
ficiaries thereunder. In _ substance, the 
court held that a policy of insurance is a 
contract and that the rules which are ap- 
plicable to contracts govern their interpre- 
tation and enforcement; that the rights of 
the beneficiary attach at once, when desig- 
nated as such in the policy, and are pro- 
tected both by common law and statute; 
that where the beneficiary is the wife, her 
rights instantly vest upon a meritorious 
consideration; that it is the general rule 
that a policy and the money to become 
due under it, the moment it is issued ac- 
crue to the person mentioned as_bene- 
ficiary ; that when the designation is made, 
his right is vested, taking complete effect 
as of that time, being in no wise modi- 
fied or increased at the time of the death 
of the insured; that such contracts are 
usually for the benefit of some dependent. 
and the insured retains no ownership of 
that which has passed to his beneficiary un- 
der the contract, and that so long as they 
last the nature of the beneficiary’s rights is 
not affected by a right reserved to change 
the beneficiary. If his designation be con- 
sidered a gift, it is a present one, taking 
immediate effect, both in possession and 
enjoyment by the beneficiary. To the 
amount due on the policy, the insured has 
no title, the right to such amount does not 
spring into existence until after his death 
and even then, the money belongs to the 
insurer, who is charged with the duty un- 
der the contract, to pay to the beneficiary. 


No Divestiture Shown 


It is not debatable that those policies in 
this case, which named Mrs. Frick as 
beneficiary, _ no power reserved to 
change the beneficiary, vested in her ab- 
solutely. It is scarcely less clear that 
those policies made payable to + personal 
representatives of the insured, but which 
were afterwards assigned by him, in his 
lifetime, without reservation in the assign- 
ment or policies, to revoke the assign- 
ment, vested absolutely in his wife and 
daughter. Nor do I doubt that in those 
policies which contained no provision on 
the subject, but in which Mr. Frick by 
agreement with the company, substituted 
his daughter as beneficiary, reserving no 
right to further change the beneficiary, the 
daughter’s rights became vested at once. 
And finally, I am of opinion that in the 
three policies in which the assured re- 
served a right to revoke the assignments 
to his wife and daughter, but never did so, 


~ 
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the rights of the assignees were vested and | 


absolute; that those rights vested im- 
me‘ liately under the assignment subject to 
a limitation; not a conditional estate, vest- 
ing at the time of death, but an estate 
which vested at once, subject to be divested 


by the happening of an uncertain future | < 


event. 
was no divestiture. 
Defense Is Stated 


Under these facts, the policies being 
the property of others than the decedent, 
upon what legal basis does the imposition 
of these taxes rest? It is defendant’s con- 
tention that the property itself is not 
taxed; that the tax is an excise tax on 
the right to transmit property at death ; that 
the inclusion of non-taxable property in the 
measure of the tax, does not make the act 
unconstitutional, if the measure of the ex- 
cise be reasonable; and that it is reason- 
al le to measure such tax by including the 
value of any property of which the de- 
cedent has made testamentary disposition ; 
that the purchase of a policy of insurance 
on one’s life is a testamentary disposition 
‘and therefore the act is valid. The answer 
to this position is, that the act undertakes 
to impose the tax upon the transfer of the 
net estate of the decedent, an excise on its 
passing as the result of death, as dis- 
tinguished from a tax on the property it- 
self. Here, there is no transfer at death, 
no passing of the property, upon whose 
value the percentages of taxation are 
based. Neither can it be said, as con- 
tended by the defendant in its supple- 
mental brief, 


sections 401 and 402 (f) cease to be an 


estate tax by reason of the effect of sec- 
tions 408 and 409, it is transferred, not 
into a direct tax but into an excise on 


the right of the beneficiaries to receive the 
insurance. This because estate taxes and 
what are known as legacy or inheritance 
taxes, are of the same character, death be- 
ing the source from which the taxing 
power arises. 

No Transfer Effected 


Estate excise taxes are based on the 
power to transmit or the transmission 
from the dead to the living; while legacy 
or inheritance taxes are based on the trans- 
missions or the right to receive the prop- 
erty in question. Here, the right of the 
beneficiaries to receive the insurance did 
not spring from the death of the testa- 
tor. Their rights arose under contracts 
of insurance. The date of death is simply 
the time when the insurers became obli- 
gated to pay, and the beneficiaries entitled 
to receive the proceeds of the policies un- 
der their contract. What congress did 
under section 402 (f) was to impose a tax 
upon property, not an excise tax upon the 
happening of an event. In Pollock vs. 
Farmers’ Loan & Trust Co. 158 U. S. 
601, the tax upon an income derived from 
real estate and from personal property was 
held to he in effect a tax upon real and 
personal property. Here, the statute ar- 
hitrarily makes something a part of the 
Frick estate which in fact was no part of 
it, and upon the value of that, undertakes 
to levy an estate tax, an ad valorem trans- 
fer excise tax, amounting to 25 percent 
of the value. This, in my judgment, is 
the taking of property without due process 


of law; the levying of a direct tax with- 
out apportionment as required by the 
nstitution. 
Tex Held Invalid 
It is difficult to understand on what 


hypothesis this tax can be held valid. It 
would appear to be an attempt to impose 


a tax on the amount received by the bene- 
ciaries under the policies, and to com- 
pel the executors to hecome the collectors 


of the tax, although such amounts consti- 
tuted no part of the estate and were not 
received, hy. nor in any manner under the 
control of the executors. Gross inequities 


and unjust discriminations would inevit- 
ably result from such a method of im- 
posing taxes. Should the tax exceed the 
value of the property, the possessor would 


he given no right to surrender it to the 
taxing power in lieu of payment. The 
estate would not be protected by the pro- 
Vision for recoupment: such right of ac- 
tion could never be equivalent of immun- 
ity from taxes, even if an action would 
lie. by the executors, for the full amount 
paid, because of the uncertainties of en- 


As that event did not occur, there | 


that if the taxes imposed by | 





judgment. Conspicuously is this 
the act under consideration, be- 
cause it imposes a liability on the execu- 
tors for the full amount of taxes, and at 
the same time only enables them by action 
to recover a part. Not only so, but the 
amount of the tax depends, not upon the 
value of the policies, or the total amount 
of all the policies, but upon the amount of 
the dead man’s estate, plus the value of 
the policies. 

In obedience to the authorities and the 
principles of law as I understand them, 
I am constrained to hold that the imposi- 
tion and collection from the plaintiffs of 
$108,657.38, the amount of the tax in ques- 
tion, was without authority of law and in 
violation of the plaintiff's constitutional 
rights, and that judgment for that amount 
should be entered for the plaintiffs, and it 
is accordingly so ordered, 


FEDERATION HAS BIG 
WISCONSIN MEETING 


(CONTINUED FROM PAGE 3) 


it is obviously my duty to do so. These 
two funds are now the most prosperous 


forcing 
true in 


government insurance funds in the 
world. 
Discusses Accident and Health 
“In the 1923 meeting, I referred to 


my intention to clean up the health aad 


accident business in this state. Thus 
far I have not been very successful, it 
would seem. But the present condi- 


tions will be remedied if it is possible 
for me to do so. There must be a stand- 
ardization of health and accident forms. 
More than 1,000 claims that health and 
accident insurance companies adjusted 
in the past year were protested by the 
insured and at the present time there 
are now 5,000 protests against health 
and accident claim adjustments on file 
in my office. 

“T don’t believe the health and acci- 
dent insurance business will be success- 
ful until a standardization of policy is 
brought about and am convinced that 
years hence, when this condition ob- 
tains, the health and accident companies 
will regret the opposition they are now 
offering to such standardization. I be- 
lieve that every policyholder dissatisfied 
with claim adjustment or other policy 
conditions means increased sales resist- 
ance to health and accident insurance 
in his community. 


Proposes Standard Form 


“If it is at all possible, I will work 
out a standard form for health and acci- 
dent insurance and put it into operation 
in Wisconsin. At all times, however, 
the office of the insurance commissioner 
is open to the insurance men of the 
state for a free and friendly discussion 
of any problems that may arise, and 
such discussion is always greatly desired 
by the insurance commissioner. It is 
the hope of the department that the 
most friendly relations will always pre- 
vail between the companies and agents 
and the office of the insurance commis- 
sioner of Wisconsin.” 


Spencer Welton Is Speaker 
Spencer Welton, 
Insurance 
also vice-{ 


vice- -president of the 
Federation of America, and 
resident of the Fidelity & De- 
posit, was the next speaker, delivering 
one of the finest and most demonstra- 
tively received addresses on the pro- 
gram. After a humorous introduction 
the spe aker hammered home many in- 
te resting and important facts in his talk 
on “Harmony and Cooperation”. The 
burden of Mr. Welton’s address was 
that the insurance business at the pres- 
ent time, is “bearing the brunt of an 
attempt to communize industry”. He 
asserted that to close observers it was 
becoming increasingly patent that with 
the insurance business it was “a case of 
regulate ourselves or be regulated.” 
“Men in the field are accustomed to 
depend on the home office to take care 
of matters which in the final analysis 
must necessarily depend upon them. 
The attitude and policies of the home 
office are in nearly all cases, a reflection 
of the attitude of the men in the field 
The perplexing questions now confront- 
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Northwestern National Life 


Insurance Company 
Minneapolis, Minn. 
Rs oka teen wakoa Legal Reserve 


ie dilate os . .$16,666,178.00 
Surplus ..... ... -$1,427,367.00 
Insurance in Force. . . $173,309, 166.00 
The COMPANY has $109. 37 of assets for each $100 
of liabilities 
Rate of Interest eases ee 
Mortality, 1923.. ‘ 
Liberal direct agency contracts available in Pennsylvania, 
Virginia, Southern Indiana, Southern Ohio, and Kentucky to 
men of ability and record of successful results in personal pro- 
duction and organization. 


“eee ee wee eee ee eee 











THE MUTUAL LIFE 


The Mutual Life Insurance Company o. New York has a 
record of EIGHTY YEARS of prosperous and successful busi- 
ness. It has passed through panics, pestilence and wars un- 
harmed, and to-day, as a result of eight decades of endeavor, 
offers financial Strength, reputation, magnitude, leadership, and 
life insurance service. 

Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 




















Insurance Record, 1923 


New Insurance . . . $ 96,148,025 
Insurance in Force . . 719,421,634 


Increase of $58,623,876 which is 61% 
of the New Business 


New England Mutual Life Insurance Company 


of Boston, Massachusetts 




















Dela., D. C., Fia., 
W. Va. and Wyo. 


We peve openings in Ala., Ark., Ga., IIL, La. Kans., Md., 
la. 


inn., N. a a., 8. D., 


Our Agents Have 
A Wider Field 


An Increased Opportunity 


Because we have 
Age Limits from 0 to 60. 
Policies for substantial amounts (up to $5,000) for Children on variety of 
Life and Endowment plans, thus enabling parents to buy all of the Family's 
insurance on the Ordinary, i. e. Annual, Semi-annual or quarterly premium 
plan. 
Participating and Non-Participating Policies. 
Same Rates for Males and Females. 
Double Indemnity and Total and Permanent Disability features for Males 
and Females alike. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 


THE OLD COLONY LIFE INSURANCE 
COMPANY of CHICAGO 


B. R. NUESKE, President 








Mich., 
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EXTRA PROFIT 
FOR YOUR AGENCY 


Medical Life writes a policy that means extra profit for 
your agency—a profit that is now lost entirely. 
This particular policy is a Sub-standard policy designed 
to the requirement the great number who are 
physically impaired, and who are denied the benefits of 
insurance protection because of that impairment. 


meet ol 


any agency, performs a 
is readily sold. 


Such a policy gives extra profit to 
real service for the applicant and 
Write Medical Life. Ask to have 
detail. And ask about the 
ment policy and our regular line 


this policy explained in 
making Child’s Endow- 
of standard policies. 


” 


money- 
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ICAL LIFE 


INSURANCE COMPANY OF AMERICA 
WATERLOO IOWA 


I. G. LONDERGAN 
Vice Pres. & Gen’! Mgr. 


E. E. BROWN 


Agency Supervisor 
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The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT “c MONTHLY INCOME INSURANCE. 


LATEST POLICIES AND AGENCY CONTRA 
Openings Ohio, Ind., Ky., Mich., W. Va., Tex. and Okla. Write Columbus 











SERVICE TO SALESMEN 


Advertising plan which 
is available absolutely 
free. No charge for 
prospect leads. 


BANKERS LIFE COMPANY 


Des Moines, lowa 


GEO. KUHNS, President 








WINNIPEG’S 


New — First Class — Downtown and Leading Hotel 


The Marlborough 


240 Rooms— 220 Baths — Sample Rooms 


Within three minutes of all Insurance Offices and Agencies 
and Center of 
Financial, Wholesale, Shopping and Theater District. 


R. H. Webb, Manager 














Ving the insurance business must 
solved not by the home offices, although 
their support is always available and 
willingly given, but by the men in the 
field.” 

W. B. Calhoun, president of the Mil, 
waukee Board of Fire Underwriters and 
chairman of the convention committee 
in charge of the National Association of 
Insurance Agents convention here Sept. 
9-12, spoke briefly on the coming meet- 
ing, and invited Federation attendance 
and support. 

Wolff Re-elected President 


The meeting decided to change the 
date of the annual gathering from the 
second Monday in January of each year, 
to the second Monday in June. The 
secretary's report showed that a deficit 
of $1,475 existing Jan. 1, 1923, had been 
wiped out and a surplus of §$1,: 
built up. 

William M. Wolff 
the presidency by an 
.. A. Piepenbrink of Piepenbrink & 
Roehr, Milwaukee, was reelected secre- 
tary and John H. Puelicher of the Mar- 
shall & Illsey Bank, Milwaukee, was 
renamed treasurer in the same manner. 
The following vice-presidents were 
unanimously elected: Wm. J. Tucker, 
Beloit; B. A. Lehnberg, ‘of Chris. 
Schroeder & Son Agency, Milwaukee; 
George L. Truitt, vice-president and 
general manager, Northwes tern Casu- 
alty & Surety, Milwaukee; C. M. Robin- 
son, Oshkosh; F. J. ote BR, assistant 
secretary Old Line Life, Milwaukee; 
Theo. Herfuerth, Madison; F. J. Lewis, 
Milwaukee; George A. Jacobs, Janes- 
ville; W. G. Jackson, Eau Claire; and 
H. J. Hagge, Wausau. 
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was returned to 
unanimous vote. 


New Directors Elected 


were also elected: 
Superior; F. J. Wolff, 
Fond du Lac; Gustave Guenther, She- 
boygan; F. A. Otto, Prairie du Chien; 
George J. Fries, La Crosse; George W. 
Wilkinson, Monroe; Lillian Dunningan, 
Eau Claire; W. C. Eisenberg, Marinette: 
|T. A. Wondreyka, Watertown; J. A. 
Brooks, Chippewa Falls; A. W. Schul- 
kamp, Madison; P. J. Jacobs, Stevens 
Point; Carl Sawyer, Waukesha; Mrs. 
John West, Oshkosh; Frank Hoffman, 
Manitowoc: Chas. Pfennig, Kenosha: 
Wm. G. Lathrop, Janesville; H. W. 
Adams, Beloit; Jos. Koffend, | Apple- 
ton; C. H. Kubasta, Merrill; R. E. Char- 
tier, Wausau; E. H. Palmer, Antigo: 
Earle E. Fisk, Green Bay; Frank J. 
Lingelbach, Oconto; Henry Fetzer, 
Sturgeon Bay; Theo. A. Taylor, Wis- 
consin Rapids; Carl F. Hilbert, Mil 
waukee; Otto H. Gaedke, Milwaukee, 
and Roy Elsner, James B. Leedom, 
\llen B. Roberts, Paul E. Rudd, John 
I.. Loos, Gustave Blatz and L. W. Sni- 
all of Milwaukee. From this body, 
an executive committee will be chosen. 

S. A. Oscar of Madison, grand secre- 
tary of the Be: avers Reserve Fund, 
booked to talk on “The Public and In- 
surance” was unable to attend because 
of illness. 


These directors 


Henry Evans, 








der, 


BIG CITY OFFICES ARE 
NOW CLOSELY WATCHED 


(CONTINUED FROM PAGE 3) 


try into the big city field of these smaller 


companies. Many cases are pointed out 
where men, new in the life insurance 
business, have taken the rate book for 
a company unknown in that field, and 
written a record volume of business. It 
is claimed by some that it is a matter 
of personal ability and that the right 
man could operate an office successfully 
in any place. This idea is not wholly 
carried out, however, when it is ob- 


served that some of the offices that have 
recently retired or suffered a serious 
depreciation in business have had strong 
organizations, composed of men who 
have made records with other com- 
panies and headed by managers of ex- 
perience and ability. 


Valuable as Strategie 
There is an important factor in the 
big city office, however, that is pointed 
| out by one of the managers whose com- 


Centers 





be | 


|of.the big city 





pany recently closed its big city office. 
In this case, the company did not find 
it profitable to continue the operation 
office for the business 
produced of itself, but found that the 
office had more than paid for itself dur- 
ing its existence as a strategic center 
for developing the field forces through- 
out the state. This office had been used 
as a training school and from it man- 
agers and agents have been sent 
throughout the state and the offices 
opened in this way are producing suffi- 
cient business to pay for the losses in- 
curred in the city office itself, three or 
four times over. 

This is an important question at this 
time, as there are many offices that have 
been opened since the war by the 
younger and smaller companies and 
their future is still a matter of conjec- 
ture. Since their opening, the life insur- 
ance business has enjoyed an unprece- 
dented boom and there has been business 
for all. There are some, of course, who 
prophesy that life insurance will see no 
further setback, but only continued 
growth. But should the business go 
through another period of depression, it 
can only be surmised what would hap- 
pen to these small offices in the face of 
the increased competition. 


AMERICAN INSTITUTE 
HELD ANNUAL MEETING 


(CONTINUED FROM PAGE 1) 
Central Life of Des Moir 
W. Allstrom, Minnesota Manual 


Mortality of Printers 


derson, 
Henry 


es; 


The results of an investigation of the 
mortality of a large printers’ uni 
covering 50,000 lives over a period of 


on, 


eight vears, were given by H. C. Mar- 
vin, and discussed by J. E. Flannigan, 
Bankers Life of Des Moines; Wendell 
Coler, actuary of the Macabees of De- 
troit; L. A. Anderson, actuary of the 
Central Life of Des Moines. It was 
brought out that the rate of mortality 
among printers due to tuberculosis was 
very high. 

R. E. Kennon presented a paper on 
“Monthly Annuities Certain.” This was 
discussed by J. P. Bowerman of the 
George Washington eg and E. G 
Fassel, assistant actuar of the North- 


western Mutual Life. 
Nature of Probability 


A very philosophical and_ scholarly 
paper on the nature of probability was 
presented by Samuel Barnett, and dis- 
cussed by Percy Evans, actuary of the 
Northwestern Mutual; Valentine 


ot 


Howell, assistant actuary of the Guard- 
ian Life of New York: E. L. Marshall, 
consulting actuary of Des Moines; Dr 
H. L. Rietz, University of Iowa; Rober‘ 
Henderson, vice-president and actuary 
of the Equitable of New York. 

The officers elected for the ensuing 
vear are as follows: President, Percy H 
Evans, actuary of the Northwestern 
Mutual: vice-president, L. A. Anderson, 
actuary of the Central Life of Des 
Moines: secretary, R. C. McCankie, as 
sistant actuary of the Equitable of Iowa: 
treasurer, Burt J. Stookey. Illinois Life; 


vovernors 


two members of the board of 
vears, Fr 


anklin B. 


for a period of three | 
Mead, secretary and actuary ol tl 
Lincoln National and E 


f Des Moines Th 


actuary 


Marshall 
i 


‘onsulting 


hoard of governors ‘ached E.G Sse 
issistant actuary of the Northwest 
Mutual. editor of the “Record,” 1 
E. R. Carter, librarian for another tern 
Mr. Carter is actuary for the Nati l 
Life of the U. S. A. 


Creates Company Savings Fund 


The Cleveland Life has created a « 
workers savings fund in which ever! 
agent or salaried co-worker is priviles 
to leave on deposit with the comp 
such portion of their first vear or 

7 | 1 ~ 
newal commisst« ri salarv s the 

t. this to be treated by the con 


Ww hich interest 
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savings ‘une 
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MODERN BUSINESS GETTING METHODS 








SUGGESTIONS ARE MADE ON HOW TO 
PROGRAM A CLIENT'S LIFE INSURANCE 


HE Missouri State Life makes some | 


special suggestions as to building a 

program for one’s prospects. It says 
that there are certain facts that must 
be secured before the program can be 
built up. It says: 


Before building a program it is advis 
able to secure certain facts about your 
prospect. These include: 

1. Married or single, wife's age. 

2. Names and ages of children. 

3. If not married, has he dependents? 

4. Is his wife strong or sickly? 

5. Are all of his children well or are 
one or more of them mentally or physi- 
cally afflicted? 

6. Are his wife’s parents living? 
Are they rich, comfortable or poor? 

7. What is prospect’s date oi birth’ 

8. How much is he worth? 

9. How is his money invested? 


10. Does he own his home? 

11. Would widow continue to live in 
present home? 

12. Does father desire any of the 
children to enter a profession? 

13. What is his occupation or po- 
sition? 

14. Total income (salary — invest- 
ments—from business.) 

15. How much money does the pros 
pect save annually? 


16. 
kind, date taken and company issuing it 
How to Get Information 
Much of this information can be ob 
tained by personal observation or by 
talking with prospect’s friends and busi 


Amount of present life insurance, | 


ness associates. It is not necessary t 
waste too much time in securing infor 
mation before making your initial call 
If you are able to interest the prospect 
in your service, he will turnish the de- 
sired information. 

There is nothing difficult or mysteri 
ous about program insurance. In fact 
| it is simpler than the old method of sell 
ing. Under the old method, a prospect 
| was urged to buy a certain amount 
, life insurance in the hope it would ac 
complish all of the purposes he had in 
| mind. 
All the Needs Are Considered 


ol 


Under the old method, the needs were 


|} not analyzed separately and it was 
| hard to determine the kind or the 
| amount of life insurance necessary. In 
| addition to that, the settlement options 
| were not used to guarantee that the 
| money would be distributed in the 
j}amounts required and at the time 


needed. 

Under the program system the needs 
are considered one at a time, and the 
best remedy for each need is decided 
} on. The prospect is led to face his own 
| personal needs in the event of disability 
or old age, and to visualize the problems 
of his wife or executor in case of pre 
| mature death. 


Professional Service Is Given 


In addition to making insurance casier 
to sell, the agent who programs his cli- 
ent’s life insurance is rendering a pro 
fessional service. He is a financial coun 
sellor, and is serving on the same basis 


as a doctor or lawyer. 
he is making a study of the conditions 
and needs in each case, and recommend 
ing the best remedy possible 

The gearing up policies to indi- 
vidual requirements removes the hit-or 


ot 


miss element from life insurance, anc 
makes certain that the client’s wishes 
will be carried out. The agent should 


consider himself a professional man a1 
justify that position by 
sional methods Leading 
all companies are indorsing the progran 
method for this reason 


using 


protes 


producers <« 


Celebrating “Reed Month” 


The United Life & Accident is cele- 
brating the first anniversary of the con 
nection Vice-President Eugene E 
Reed with the agency department of the 
company, and the termination of the 
first decade of the company’s existence 


ot 


by designating June as “Reed Month.” 

The company has assigned to each 
| licensed agent one of a series of num 
bered squares, which is to be sent to 


| first application in June 


Mr. Reed on the securing of the agent's 
When all 
these squares are returned they will be 
arranged according to a plan and will 


ol 


| complete a large water-color painting of 


| a characteristic piece of New Hampshire 


| be complete it 


scenery. In order that the picture may 


will be necessary that 


| every agent produce at least one appli 


cation in June. 
So far the business for June is largely 
in excess of any previous month in the 


| history of the company, being practic- 


ally double that for June, 1923 


Equitable Life’s Appointments 
E. W. Stryker, a life 


tive and salesman for 


insurance execu 
more than 10 


We mean that | years, 
| visor 


| general agent 





has been appointed a field super- 
of the Equitable Life of lowa 
Mr. Stryker at one time served as sup 
ervisor and vice-president of a life com- 
resigning six years ago to become 
at Sioux City, la., for the 
National Life of Boston. He 
sold his interest in the agency 
Mr. Strvker is president 
Life Underwriters As- 
sociation and had much 
in both selling and supervisory capacities 
which will fit him for his onnec 
tion with the Equitable Life of lowa 

Ray E. Fuller of Waterloo, Ia., 
cen appointed a special representative 
for the Equitable Life of lowa to assist 
the agency department of that company 
in a supervisory and educational capac 
ity. 


pany, 


Columbia 
recently 

to his partner 
ot the Sioux City 
has experience 
new c 


has 
} 


Sun Life of Canada Changes 


Geo. E Reid has 
vears’ service with the 
Mr Reid played 
establishment of the 
Britain, being manager 
Returning to Canada, he 
auditor of agencies and 
manager at the head office 
changes have recently 
the field personnel of the Sun 
new district, Montreal north, 
nas created and James Butler, late 
secretary of the Montreal city division, 
has been appointed manager of this dis 
trict. Victor B. Harris has been 
pointed secretary of the city division to 


atter many 
Life of Can 
active part im 
Sun Life in 
lor ten 
became 


later 


retired 
Sun 
ada an 
the 
Great 
years 
general 
othce 
Several 
made in 
Life A 


| been 


been 


ap 


succeed Mr. Butler and H. L. Jones has 
been given charge of the field service 
bureau 

Ler ‘em steal your thunder—lightning 


is what makes the hit. 








BANKERS LIFE INSURANCE COMPANY 


OF NEBRASKA 


Home Office: 
Assets’ - ° 


Lincoln, Nebraska 


$23,600,000.00 





Lincoln, Nebr. 


With best wishes for the 


Fairmont, Nebr., February 16, 1924 


Bankers Life Insurance Company, 


$25.20 or a total of 


Very truly yours, 


R. V. STARKS. 


Gentlemen :—Just twenty years ago today I bought of you a Twenty Pay- 
ment Life policy No. 14709 for $1,000.00. oie: 

I deposited an annual premium of 
offered me four different options of settlement and I have taken the third 
option, a fully paid up policy for $1,747.00. 
to my estate of $1,243.00 and had twenty years of good insurance. 

A year ago I matured my first policy with your Company and wish to 
thank you for your promptness and also your District Agent, Mr. C. F. 
Buehrer who made the settlement. 
3ankers Life of Nebraska, I am 


$504.00. 


This transaction adds a profit 


You 


TWENTY PAYMENT LIFE POLICY 
DEFERRED DIVIDEND 
TWENTY YEAR SETTLEMENT 
Matured in the 


OLD LINE BANKERS LIFE INSURANCE 
COMPANY 
of Lincoln, Nebraska 





Residence 


Amount of Policy 
Total Premiums Paid 


SETTLEMENT 


Twenty Years Insurance and a Paid-up 








If interested consult one of our agents or write 


Old Line Bankers Life Insurance Co. of Nebraska, 14th and N Streets, Lincoln, Nebr. 


Name of Insured 


Policy for $1,747.00 























Capable Policy-Placers 


can always find a satisfactory oppor- 
tunity for work with this ay 
in good territory—men who can col- 
lect the premiums as well as write 
the application. Why not make 
inquiry now? 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
Address: 


ALBERT E. AWDE, Supt. of Agencies 














MORE THAN 50% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity lead 


service. Our agents interview interested pros- 
pects- ple who have written the Head 
Office for information. 


Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re- 
serve basis. Over Quarter of a Billion in 
force. Faithfully serving insurers since 1878. 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 
A few agency openings for the right men 








HOME LIFE INSURANCE co 
New Yor 
ETHELBERT IDE LOW, President 


The 64th Annual Report shows: 


Premiums received during the 


WORE TED ccoceveaccaceocecd 7,686,855 
Payments to_ Policyholders 
and their Beneficiaries in 
Death Claims, Endowments, 
Dividends, etc. ....6...eees 5,871,544 
Increase in Assets........... 2,401,507 
Actual Mortality 56% of the 
amount expected. 
Insurance in Force........... 247,373,218 
Admitted Assets .......csee0. 48,655,222 
FOR AGENCY APPLY TO 


W. A. KR. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 
Northern Kentucky 
Rooms 601-606 The Fourth Nat, Bank 
Building 
CINCINNATI, OHIO 

















jal all clint 
—for in this city, the factory output 
alone is over $100,000,000 per year. 
Your opportunity is unlimited, but 
you must be a big man to swing it. 
You must be a big personal producer, 
and a good organizer of men. You 
must have a high social position, and 
at least $25,000 in assets. You must 
be able to earn at least $12,000 per 
year. 

That is the man required—worthy of 
our 100% co-operation in finding and 
closing business and the support of 


a company with a low percentage of 
rejections, high ratio of assets to 
liabilities, and policies having new 


selling features and settlement pro- 
visions, not yet issued by any other 
company. 


Picture the business you can build for your- 
self, with such strong assistance and in 
such a prosperous city. Your contract (direct 
with the home office) will call for a liberal 
first year commission, a renewal commission, 
a collection fee, an office allowance and a 
business-development allowance. 


Show us what you can do! Address J-62, 
care The National Underwriter. 

NOTE: We also have an unusually attrac- 
tive, special contract for good salesmen 
whose experience is limited. 

















THE NATIONAL 


LIFE INSURANCE HAS 
NOT YET SLOWED DOWN 


Insurance Presidents’ Associa- 
tion Are Heartening 


MORE PROTECTION SOLD 


Increase Is Seen for the First Five 
Months and May Shows Up 
Very Well 


NEW YORK, June 18.—Despite the 
slowing down in various national indus- 
tries, life insurance is being bought at 
a greater rate this year than in 1923, 
which year broke all prior records in 
the amount new life insurance pro- 
tection acquired by the American peo- 
ple. 

Six percent more life insurance 
bought in May of this year than May of 
last year, while 9 percent more was 
bought in the first five months of this 
year than in the corresponding period 
of 1923, according to a report of new 
business, on paid-for basis, forwarded 
today by the Association of Life In- 
surance Presidents to the U. S. Depart- 
ment of Commerce at Washington. 
These figures are the aggregate of re- 
ports from 40 member companies hav- 
ing in force 77% of all legal reserve 
life insurance carried by United States 
companies. 

Total Paid-for Business 


of 


was 


shown that the total new paid- 
for life insurance—exclusive of revivals, 
increases and dividend additions— 
bought from these 40 companies during 
the five months of 1924 amounted to 
$3,491,000,000. This is an increase of 
9.3% over the same period of 1923 when 


It is 


the amount was $3,195,000,000, which in 
turn was an increase of 22.4% over the 
amount of the five months of 1922, $2,- 
609,000,000. 
Provident Men Honor Wing 
The Provident Mutual Life is observ- 
ing June as “President’s Month.” A 


particular effort to write new business is 
being made in honor of President Asa 
S. Wing. 


May Meet in Cleveland 


The annual meeting of the agents of 
the Southland Life of Dallas may be 
held in Cleveland instead of Chicago. 
That is the statement of Clarence Linz, 
vice-president of the company, who was 
a delegate to the Republican national 














Only high-type men and women can obtain 
contract to represent this company. 

Open territory in Ohio and Minnesota. 
Interesting General Agent's contract di- 
rect with Company backed by real co- 
operation. 





Cumron Matongy 
President 
A. Mosarey Horxins, Manager of Agencies 


Home Office Building 
411N. BROAD ST. PHILADELPHIA, PA. 


Jackson Matonagy 
Vice Presid 




















Figures Gotten Out by the Life | 





UNDERWRITER June 19, 1924 
= J 
The amount during each month of Five Months’ Business 
1924 exceeded the amount during the The total new paid-for business of 
same month of 1923, although by vary-| each of the first five months of 1922, 
ing percentages, and the amount dur-| 1923 and 1924 together with the percen- 
| ing each month of 1923 exceeded the | tage increase of 1923 over 1922 and 1924 
amount during its corresponding month | over 1923 are set forth in the following 
of 1922. ' table: 
TOTAL NEW LIFE INSURANCE PAID-FOR—4i0 UNITED STATES COMPANIES 
(Exclusive of Revivals, Increases and Dividend Addition.) 
Month 1922 
SROMGET «cviccces $ 441,165, sos 
February ........ S78. 945,: 
Tt chsene ween 
eee 
awn nachia ede wn 
$2,609,228 8.887 $3,194,869 065 
Growth Is Reflected 1923 were: Ordinary, 9.2%; Industrial, 
The growth in new life insurance | 10.4% and Group, 3%. Increases in 
was reflected in each class. New ordin- | 1923 over 1922 were: Ordinary, 21.1% 
ary business during the first five months | Industrial, 23.5%, and Group, 51.3% 
of 1924 was $2,568,663,000 as against | The following table shows the aggre- 
$2,352,382,000 in 1923 and $1,942,876,000 gate amounts of each class of insurance 
in 1922. New industrial business for | bought from the 40 United States mem- 
1924 totalled $812,396,000, as against | ber companies during each of the first 
$735,721,000 in 1923 and $595,805,000 in| five months of 1922, 1923 and 1924 as 








| 
| 





1924 
against 
$70,547,000 in 


well as the percentage increases of each 
month of 1924 over the same month of 
1923 and of each month of 1923 over 


group business in 
$109,996,000, 
and 


1922) New 
amounted to 
$106,766,000 in 1923 


as 
















1922. Percentage increases in 1924 over | its corresponding month of 1922. 
NEW LIFE INSURANCE PAID-FOR—10 UNITED STATES COMPANIES 
(Exclusive of Revivals, Increases and Dividend Additions) 
ORDINARY INSURANCE—40 COMPANIES 
Increase Increase 
Month 1923 Over 1922 1924 Over 1923 
January $ 398,150,219 22.9% $ 448,998.82 12.7 
February $15,006,103 14.8 $67,982,006 12.8 
March 29.0 57 5 5.9° 
April 19.0 9.4 
May 19.5 6.8 
21.1 9.2 
INDUSTRIAL INSURANCE—6 COMPANIES 
Increase 
Month Over 1922 
January .. ‘ ae 8.6% $ 
February 3.4 
March 3.8° 
April 68.9° 
May 29.8% 
$ 23.5% $ 812,39: », 700 
COMPANIES 
Incré ase Increase 
Month Over 1923 
January : $ —36.3 
February —9.5 
a eee 30.0 
RES ensues : 16.6 
me snbGbeeun ex 30,086,027 202.06 a. 
3 7,409 $ 106,766,474 51.3% “3.0 
convention. Mr. Linz was impressed] annual conventions in each agency, this 
with the accommodations at Cleveland| field being comprised of 45 counties, 
and said the matter of changing the} equally distributed in Illinois and Iowa. 


annual meeting place is being considered. 
He said between 3006 and 400 agents 
would attend the meeting this year. 


session was held at the 
with luncheon at the 
followed by a 


The morning 
Davenport office, 
chamber of commerce, 





ace ‘ 1 usiness sessi h dinner in 

Hold An purely busine ession wit 
7 d nual Agents’ Meeting the same place in the evening followed 
The Davenport office of the Mutual! by educational talks by a half dozen 


Life of New York, under Manager A. W. | agents, and finally an eloquent address 


Brown, held its annual agents’ meeting | by Ex-Congressman Albert F. Dawson, 
for this field last Friday, there being 45 | now president of the First National 
agents in attendance. This is accord- | Bank, his subject being “Life Insurance 


ing to the company’s practice of holding ' and Credits.” 





ARE YOU A MAN 


Who is possessed of an ambition to do bigger and better things? 
Have you a clean record and the ability to secure and build up 
a high class Life insurance organization? 


Are you a man big enough to consider an attractive managers 
contract for Memphis, Tennessee? 


If so, we will be glad to get in touch with you and arrange for 
a conference. 
Address Agency Department 
J-48, care of National Underwriter. 














Pictures Tell the Story 


Cartoons will give your house organ that all necessary sparkle. Use 
them to put over your message or your special sales contest. Send for 
proof sheets. 


BUSINESS CARTOON SERVICE 


35 South Dearborn Street, CHICAGO 
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=| Z r Millions 


of People 
See This Trade Mark 


The Atna Life and Affiliated Companies are conducting a far-reach- 
ing advertising campaign. Over 6,000,000 people purchase the magazines 
in which the 4tna full-page advertisements appear. Over 15,000,000 
people read them. They enter the homes, offices and business establish- 
ments of buyers of insurance everywhere. 
















It Means The A2tna Trade-mark has made a clear cut and favor- 
Something able impression on the minds of the public. They realize 
that to be “ Atna-ized”’ is to possess complete financial 
protection against the hazards of daily life. The A°tna 
magazine messages have driven home the point that the 
“ #Etna-ized” person faces life with peace of mind and certainty of 
future. And the buying public has caught the spirit of the Aitna message. 


To Buyers of 
Insurance 


It Brings This widespread broadcasting of the AStna message 
and the AEtna trade-mark has increased the income of 














ation Business : ; 

S$ many Etna agents. New prospects have appeared. 

_ To JETNA y ~ . ° 

ES AGENTS New clients have resulted. Old policy-holders have 

sf remained sold. A _ receptive mood has been created 
ee among insurance buyers. 


*. 





It Pays To Be An Aétna-izer! 


Agents who have the A‘tna trade-mark working 
for them achieve greater production more easil\ 
and in less time than formerly 









If You Would Like ~~ « 
To Have This Symbol 


Help You Make Good 


—there may be a place for you in this organization. 








—— Wri ~ a 
ATNA LIFE INSURANCE COMPANY | tome office Now 
and affiliated companies and tell us what lines 


42TNA CASUALTY and SURETY CO. AUTOMOBILE INSURANCE CO, you are interested in. 
of Hartford, Connecticut 



































A SERVICE COMPANY 


With assets of $8,000,000, and Insurance in Force over $65,000,- 
000, the Continental Life is rapidly coming to the front as an 
Ideal Service Company, proving the truth of the old adage that a 
solid foundation is vitally essential to the growth and service of 
any reliable institution. 


Backed by a Company of this character, the Continental Life 
agent cannot help but go forward. He is constantly alive to the 
fact that his Company is with him to the limit, that the spirit of 
service ever radiates from the Home Office. He becomes imbued 
with this service, and in turn passes it on to his clients. 


The new agent, especially, vaiues a connection with a Company 
of this type. It gives him a firm foundation and a real start in 
the right direction. Is not such an asset well worth having? 


Desirable territory available in Ohio, Pennsylvania, 
Indiana, Virginia, West Virginia and North Carolina 


Continental Life Insurance Company 
SAINT LOUIS, MISSOURI 


EDMUND P. MELSON, President P. M. HARPER, Vice-President 
Address communications to the Agency Department 


PANY 
'\ 





